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WHAT IS COST OF 
GETTING BUSINESS? 


Fire Insurance Broker, Suburban 
Agent and Up-State Agent Give 
Their Views. 

MUCH DIFFERENCE OF OPINION. 
A Live Subject of Discussion Because 
of Agitation Over the Com- 
mission Question. 


In view of the differences of opinion 
among producers regarding the cost of 
getting business, and the agitation in 
several Eastern cities for higher com- 
missions, The Eastern Underwriter has 
asked three representative men—a 
broker, a suburban agent and an up- 
State agent—to give an opinion on the 
subject. 

The Brokers’ View. 

Julian Lucas, Jr., of Davis Dorland 
& Company, and prominent in the Fire 
Brokers’ Association of New York city, 
had this to say on the subject: 

“I am of the opinion that a general 
fire brokerage insurance business, with 
a schedule and engineering departments, 
with facilities for handling and adjust- 
ing fire claims will, after making a fair 
allowance for salaries for individual 
members of the firm—if it be a partner- 
ship—and salaries of officers—if it be a 
corporation—will show an expense for 
the operation of their business of from 
12 per cent. to 14 per cent. 

“Any brokers who are laboring under 
the apprehension that the cost of con- 
ducting a brokerage business is but 
from 5 per cent. to 6 per cent. are tak- 
ing into consideration nothing other 
than the mere cost of clerical help and 
service and do not give regard to such 
other items as schedule and engineering 
departments, the cost of producing busi- 
ness, facilities for handling and adjust- 
ing claims and the salaries of officials, 
or individual members of corporations 
or firms. 

“There is no doubt but that all indi- 
cations point toward an increase in this 
cost, not only higher rent and salaries, 
but an increase in the percentage of 
cost above mentioned by reason of the 
gradual decrease in the average rate of 
premium.” 

Views of a Suburban Agent. 


The views of the Suburban insurance 


agents are outlined for The Eastern Un-| 


derwriter by Oliver Hubbard, of the 





Oliver Hubbard Company, Mount Ver-| 


non, N. Y., who represents the New 
York Underwriters Agency, Aachen & 


(Continued on page 14.) 





DIRECTORY OF 


Life Insurance... 


DEPARTMENTS 


INSURANCE COMPANY. 


NEW YORK 


Fire, Lightning, Windstorm, Automobile, 
Parcel Post, Tourists’ Baggage, Marine, 
Sprinkler Leakage, and Registered 
Mail Insurance 


sa= Avoids controversies and disagreements if practicable ; if not, 
pacifies or reconciles if possible; rectifies if justifiable, and 
never fights in court if preventable. 








ELBRIDGE G. SNOW, President 





Entered United States 
1866 


North British 
and Mercantile 


Established 1809 





Since 1866, when the North British & Mercantile entered the United | 


States. 1,833 Fire Insurance Companies have failed or retired 








Liability Accident 


Fidelity and Disability 


Surety Bonds Plate Glass 


Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company 
of America 


Home Office: 133 WILLIAM STREET, NEW YORK 
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WOULD INVESTIGATE 
INDUSTRIAL BUSINESS 


Legislators Make Queer Arguments 
About “Ornamental Towers” As 
Reasons for Proposed Inquiry. 


NEW JERSEY ASSEMBLY SCHEME. 


Evidently Aimed at Metropolitan Life 
According to Lobby Talk—Assem- 
blyman Carroll Fathers Move. 


Trenton, April 8. (Special.)—An in- 
vestigation into the activities of life in- 
surance companies, especially the opera- 
tions of industrial companies and ap- 
parently aiming to harass the Metropoli- 
tan Life, judging from the lobby talk, 
will take place if a resolution intro- 
duced by Assemblyman Carroll of Hud- 
son County is passed. 

The investigation will be conducted 
by a special committee of five members 
of the Assembly, according to the plans 
of the resolution. It was introduced 
Monday and referred to the committee 
on judiciary, which reported it later in 
the evening for action by the whole 
House. 

Mr. Carroll, in speaking of the reso- 
lution, declared that a bill passed by 
the House to prevent industrial insur- 
ance companies from charging lapses 
to the agents who have the accounts, 
is being held in the Senate committec 
on banks and insurance, of which Dr. 
Ramsay is chairman. The other mem- 
}bers are Senators Ackley and Hutchin- 
| son, 





“I asked Senator Ramsay,” said Mr. 
| Carroll, “if he would report the bill, and 
he said he would not. I then asked him 
if he would report it to-morrow, and he 
|said not to-morrow. The chances are 
that it will never come out with the 
|consent of the committee.” 


Talks of Alleged Abuses. 


Abuses by the companies, 
|by Mr. Carroll, led him to present the 
jresolution. He said the attention of 
|the public had been attracted recently 
|to the subject and that as there had 
never been a thorough inquiry in this 
State into the operations of the busi- 
ness, an investigation should be made 
with the object of remedying the 
abuses. 


as alleged 


| Assemblyman Carroll referred also 
to the erection of ornamental towers 
|to buildings by the Company as an ex- 
}ample of extravagance, while “the poor 
}men who collected nickels and dimes 
for the Company were being penalized 
|for lapses, for which they were not re- 
sponsible.” 


The preamble to the Carrol! resolu- 
}tion recited that “investigations of life 
insurance companies in sister States 
(have shown conditions of management 
| of a most vicious and reprehensible 
|character,” and “resulted in the enact- 
| ment of just and salutary laws in the 
|} general public interest and in the inter- 
lest of the policyholders,” but that “no 
investigation of industrial life insurance 


(Continued on page 7.) 
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COURT DECISION ON 
INSURABLE INTEREST 


No Longer an Important Consideration 
in Insurance Transactions, Under 
Recent Legal interpretation. 








SIGNIFICANCE OF BOARD CASE. 





Insured was Incapacitated and Rendered 
no Valuable Service, but Corpora- 
tion’s Claim is Sustained. 





Insurance interest in its legal aspects 
in the transaction of a life insurance 
business at the present time, has been 
to a considerable extent eliminated. In 
many States and particularly in New 
York, there are practically no restric- 
tions as to the relationship or pecuniary 
interest between the insured and the 
beneficiary. In view of the changed 
condition that has been brought about 
in respect to insurable interest which 
was at one time a very important legal 
consideration in connection with the is- 
suance of a policy, a recent case con- 
tested by the Mutual Life on the 
grounds of lack of insurable interest is 
especially interesting. 

B, Fleet Board, as head of the Board 
Motor Truck Co. and the Board-Arm- 
strong Co. both of Virginia, was insured 
in their favor for $25,000. The policies 
were issued by the Mutual Life. Mr. 
Board was killed by a fall from a water 
tower at Wake Forest, N. C., under cir- 
cumstances which in the opinion of the 
Company pointed clearly to suicide, 
which would have voided the insurance 
according to the laws of Virginia. On 
a subsequent trial of the case, the 
validity of the insurance was upheld. 
When carried to the Court of Appeals 
the question of insurable interest was 
gone into thoroughly, bringing this issue 
clearly before the court. 


What the Court Held. 


It appears that, although Mr. Board 
was the nominal head of the two com- 
panies which bore his name, he had 
for a long time previous been incapaci- 
tated and relieved from all duties in 
connection with the transaction of the 
business. For some time previous to 
his death, also, he had been. according 
to evidence presented, in such a mental 
condition as to render him incapable of 
rendering valuable service to the com- 
panies. With evidence sustaining all of 
these points in its case. the Mutual Life 
put in the éefense of lack of insurable 
interest. 

The Virginia Court of Appeals in its 
opinion touched only the fundamental 
points as to “wagering contract” and 
the fact of the insurance involved be- 
ing an accepted and common form, 
without going into the actual service 
of the insurance or the dependence of 
the companies on him as an element in 
the question of insurable interest. The 
opinion cites several well-known cases 
involving insurable interest and savs: 

“We are of the opinion that this con- 


tract insurance effected by the plain- 
tiff was not an ultra vires act on its 
part, and that the ‘loss of services in 
the event of death,’ as stated in the 
policy, was a sufficient interest to main- 
tain the policy in favor of the benefi- 
ciary. The principal ground upon 
which the defendant seeks to avoid this 
policy is that the plaintiff had no in- 
surable interest in the life of B. F. 
Board. The deceased was the president 
and manager of the corporation, and 
had been since its organization. His 
relation to and knowledge of the finan- 
cial and manufacturing interests of the 
plaintiff was such that his death could 
not fail to result in serious and sub- 
stantial loss to its creditors and all 
others interested in its prosperity. 


“Although it is well known that the 
leading insurance companies of the 
country solicit and carry the class of 
insurance here involved, we have been 
unable to find any decision directly in 
point. The principles, however, an- 
nounced by the decisions and stated by 
the textwriters we think clearly show 
that the plaintiff had an insurable in- 
terest in the life of B. F. Board, its 
president and general manager. 


“The cases cited on behalf of the de- 
fendant are not opposed to the estab- 
lished principles announced by the au- 
thorities we have mentioned. In the 
case at bar there is not a suggestion 
in the record that even raises an in- 
ference that the policy was intended as 
a wagering transaction. On the con- 
trary the facts show that it was bona 
fide, and consummated with the honest 
purpose of protecting the plaintiff 
against loss in the event of the death 
of its president and general manager. 
The agent of the defendant announced 
that his company was accustomed to 
issuing such policies, and requested the 
insured to allow him to procure the in- 
surance for him from his company. 
The record shows that the death of the | 
insured was a substantial loss to the | 
beneficiary that cannot be repaired | 
otherwise than by requiring the insur- 
ance company to comply with its con- 
tract. We perceive no reason why, 
under all the facts and circumstances 
of this case, the plaintiff should not 
thus have the right to protect itself 
against loss, nor do we perceive, from 
the facts before us, any reason for hold- 
ing that the transaction is obnoxious to 
public policy. 

“We are further of opinion that the 
evidence is wholly insufficient to sustain 
the defense that the insured was insane, 
and committed suicide as a result of 
such insanity. This court has already 
settled that question adversely to the 
defendant by refusing it an appeal in 
the case of Jessie P. Board v. Mutual 
Life Insurance Company, where the sole | 
defense was suicide as a result of in-| 
sanity. The evidence in support of that | 
defense is practically the same in both | 
cases, and it is clearly insufficient to 
sustain the contention that the deceased 
committed suicide from any cause. 
South Atl. Life Ins. Co. v. Hurt’s Adm’x, 
79 S. E. 401. | 
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GREAT SOUTHERN 
Life Insurance Company 


HOUSTON, TEXAS 
J. T. SCOTT, Treasurer 


OUR RECORD 


COMMENCED BUSINESS NOVEMBER 1, 1909 





GROSS ASSETS (paid-for basis) 
1,057,016.02 sz, 60.00 
1,128,912.85 10,057,028. ‘00 
1,306,689.41 14,859,856.00 
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FOR AGENCY CONTRACTS ADDRESS 


O. S. CARLTON, Vice-President - - 


HOUSTON, TEXAS 








The State Life Insurance Company 


INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 





ELEVEN MILLION DOLLARS 
Deposited With The State of indiana For The Sole Protection of 


Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 


“Do Things” 


Address CHARLES F. COFFIN, Vice President 


1231 State Life Building 











PURELY MUTUAL 


THE CHARTERED 1857 


Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 


GLiO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,304,385,035 


Satisfied Policyholders to the number of 13,073 (out of 45,862 per- 
sons applying) purchased additional insurance in 1913. 


Northwestern Policies are easiest to sell and stay longest in force. 
Agents Protected by enforced No-Brokerage and Anti-Rebate Rules. 








Income Insurance 
Corporation Insurance 
Partnership Insurance 











It Will Pay You to Investigate 
Before Selecting Your Company Large ‘‘ Dividends ”’ 
Write to 
H. F. NORRIS aon toe 
Superintendent of Agencies Service Policy 
Milwaukee, Wisconsin 
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The New Policy Contracts 
THE GERMANIA LIFE INSURANCE COMPANY OF NEW YORK 


Policy Perfection +4 combined with Liberal Agency Contracts 





Offer to Life Underwriters of proven ability and integrity unexcelled opportunities for 


Address Home Office, 50 UNION SQUARE, NEW YORK CITY 
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Golden Anniversary 


of 


Travelers A Big Event 


Six Hundred Enthusiastic Field- 
Men Take Home Office 
By Storm 





TRIBUTE TO PRES. DUNHAM 





Addresses by Officers and Managers— 
Sectional Meetings Held—Greet 
The Veterans 





The Golden Anniversary Convention 
of the Travelers which was brought to 
a close Friday in Hartford, was a com- 
plete success in every detail and the 
greatest gathering of the Company’s 
representatives that has ever been held. 
From the opening Wednesday until the 
closing session Friday, there was con- 
tinuous enthusiasm and gaiety. After 
the first general session, the life, acci- 
dent and liability departments held 
separate meetings with interesting dis- 
cussions on important topics. There 
were humerous entertainment features 
throughout the three days, including 
recepticns, thes dansants, a _ theatre 
party, golf, automobile rides and the 
main feature, the banquet Thursday 
evening. The six hundred visitors 
“swamped” Hartford. 

President Sylvester C. Dunham open- 
ing the first general session with an ad- 
mirable address and he was followed by 
Vice-President John L. Way and the 
cther officers. Field men from four sec- 
tions of the country responded to the 
greetings and welcome of the officers. 

President Dunham’s Address. 

President Dunham made a most in- 
teresting address at the opening ses- 
sion in which he contrasted the begin- 
nings of the Company with its condition 
at the present time. He paid a high 
tribute to the founder, James G. Bat- 
terson and the early officers of the 
Company. Two of these “veterans” are 
still in the service, Major E. V. Pres- 
ton and Dr. Lewis. 

President Dunham told of the vastly 
different conditious that confronted the 
Company now and during its early 
years, and summarized the problems 
that confront the insurance business 
now. In closing he discussed the gen- 
eral condition and expressed a most 
optimistic outlook for the Travelers, 
Saying: 

State Insurance. 

In the crisis—if it is as bad as that 
—through which we are passing, the 
public mind is peculiarly responsive 
to agitation; so much so that Wiscon- 
sin has adopted State life insurance 
and five states in which there are work- 
men’s compensation laws have adopted 


some form of elective State insurance 
for employers. The questions that now 
confront us are: (1) How far this evil, 
for evil it is, will extend; and (2) how 
it may be checked. The first of these 
may be answered by saying that other 
States are likely to go into State insur- 
ance in some form. and the business of 
insurance in the lines affected will suf- 
fer a temporary disadvantage to be over- 
come when the people wake up and find 
that the State cannot serve them as 
well or as economically as the compa- 
nies. It cannot become the policy of all 
or of most of the States, because the 
awakening and discovery will be brought 
about in some by what is observed in 
others. Besides, when one is facing a 


incorporating the Connecticut compro- 
mise into the constitution, until sev- 
enty-eight years later, when a millioa 
men were sacrificed to perpetuate it. 
And since then alarms have been 
sounded against the Church of Rome, 
invasion by immigrants from Europe, 
the yellow peril, imperialism, the 
agressions of the idle rich and of the 
idle poor as terrifying as any we now 
hear about the confiscation of vested 
rights. But we live through much vio- 
lent agitation, and the curious, weird 
and conflicting statutes that result 
from it; even the injustice of some of 
them, and sometimes find ourselves 
the better for it, as, for example, I 
believe we shall by the substitution of 
workmen’s compensation for wasteful 
litigation; and civilization continues to 
prosper. 
Little to Fear. 


We are acting upon history and ex- 








Governor Buckingham. 


veyance, 


ingham street. 


surance, 


Travelers. 


purchased, 


Main street site. 


doubling its size, was dedicated. 








IMPORTANT EVENTS IN HISTORY 
OF THE TRAVELERS 


1863—June 17—Charter of Travelers Insurance Company 
Company empowered to insure against accident, 
loss of life or personal injury, sustained while traveling in a public con- 


1864—March 24—President Batterson insured James Bolter against in- 
jury while journeying from the Hartford postoffice to his home in Buck- 
Premium was 2 cents. 

1864—April 1—The first insurance contract written by the Travelers 
was issued, one for $5,900 on the life of President James G. Baiterson. 

1864—June 16—Charter extended to increase scope of Company’s acci- 
dent insurance business and increase capitalization. 
powers were given in an amendment of June 6, 1866. 

1866—July 1—The Travelers Insurance Company began writing life in- 


1872—-Governor Eilsworth’s residence, corner of Grove and Prospect 
streets, bought and transformed into home office. 

1886—In this year, the first addition to the home office was erected. 
Others followed in 1892, 1894, 1899 and 1902, 

1889—The Travelers began jn 1889 the writing of liability insurance. 

1897—It was in 1897 that health insurance was first written by the 


1903—Printing building erected at southeast corner of Grove and Pros- 
pect streets, and beginnings of printing department made. 
1904—Three properties on Main street at the corner of Grove street 


1995—Supply and storage building added to printing building. 
1906—June 29—Cornerstone laid fer ten-story office building on the 


1907—May 7—Home office building of fireproof construction, with walls 
of Westerly granite, completed and occupied. 

1907—The Travelers Indemnity Company chartered and insurance of 
automobiles, steam boilers, ete. begun. 

1912—April 1—Extension of home office building begun. 

1913—June 17—On this day, the fiftieth anniversarv of the signine of 
the Company’s charter. the addition to the home office building, nearly 


signed by 


Further increased 














bitter experience, in nine cases out of 
ten it turns out to be not so bad as he 
expected. We worry most about things 
that never happen. 

There has never been a time in our 
history when the endurance of civiliza- 
tion in America was not said to be 
threatened. The Federal Union itself 
was regarded as an insecure fabric from 
the time when in 1787 it was saved by 


perience if we assume that some of 
the proposed and some of the pending 
measures, State and National, that 
seem unwise and radical will not, after 
all, pass. And if they do, they will be 
so amended that they will be less harm- 
ful than they now appear, and if they 
pass as proposed the attempt to en- 
force them will disclose their infirmi- 
ties and lead to suitable remedies so 





that business can live with them; and 
we shall find that there will be room 
enough and work enough for all, and 
that insurance companies will be just 
as necessary and useful and successful 
during the next fifty years as during 
the last. And finally the United States 
is a free country and anything not con- 
sistent with liberty cannot long endure. 
If we shall suffer that “minute con- 
trol and arrogant interference and arbi- 
trary regulation of our business and of 
our daily life” of which Dr. Wilson 
forewarned us six years ago, it will be 
an expression of that enthusiasm of 
youth—for our nation and its form of 
government are yet youthful—which 
more than once before has carried us 
as far toward one extreme as: we pre- 
viously went toward the other. The 
balance, on the whole and most of the 
time, is normal. 
Work is Necessary. 

But it is not enough to console our- 
selves by saying it will be all right in 
the morning. It is our duty as citizens 
of the thirty States and eleven Can- 
adian provinces, represented in this 
assembly, to see that our States do net 
commit themselves to this error unad- 
vised. No one should be misled by the 
fallacy that the State can conduct the 
business of insurance or other business 
as economically and as successfully as 
it can be done by private enterprise. 
Without intimating improper motives 
a State official could not reject unin- 
surable applicants or unfounded claims 
with the independence that could be 
exercised by a company official. Em- 
ployes could not be selected, advanced 
and paid with regard to merit and dis- 
regard of pull. Office and field econ- 
omy could not be unsparingly enforced. 
Hours of work would be easy and alert- 
ness for the best methods and prac- 
tices would not be intemperate. De. 
pending upon political preferment the 
recruit would not, as he is here, be 
trained and expected to know some- 
thing before he goes to his post of 
duty and to do something after he gets 


there. Proverbially; no men display 
less interest in their work and more 
in the personal and political welfare 


of the boss than those engaged in the 
civil service. These are not bold state- 
ments because they simply set forth 
facts that always have marked and al- 
ways will mark public employment. In 
two great States—some others may be 
entitled to like honorable mention— 
State insurance if adopted would be 
transacted in State capitols built at an 
expense, two-thirds of which was 
wasted, or worse, and I can think of 
no better illustration of the State as 
a business man. 
No Monopoly by State. 

It is asking little to demand that any 
State engaging in insurance do not 
arrogate to itself a monopoly. That 
prohibition should be as binding upon 
the State as upon any of its citizens. 
The companies will have less of which 
to complain if they are allowed to com- 
pete upon equal terms. Except that it 

(Continued on page 9.) 








AMERICAN CENTRAL LIFE 


Insurance Company 


INDIANAPOLIS, INDIANA 
Established 1899 


All agency contracts direct with the company 


Address 


Herbert M. Woollen, President 
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TRIBUTE T0 OSGAR B, IRELAND 








EMINENT ACTUARY PASSES AWAY. | 





Long an Official of Massachusetts 
Mutual—President William W. Mc- 
Clench Gives High Praise. 





President William W. McClench, of 
the Massachusetts Mutual Life of 
Springfield, in referring to the death of 
Oscar B. Ireland, long actuary and an 
official of the Company, who passed 
away last week after a brief illness, 
said: 

“Forty-two years Mr. Ireland was 
actuary of this Company seven years 
he was a director, and four years he, 
was its second vice-president. He was 
its able actuarial adviser in its years 
of almost infancy, as he was through- 
out the long maturing period that led 
to its present far-flung activities and 
imposing stature. And he was one of 
the elders of the actuarial profession in 
this country. 

“Not without deep sorrow comes the 
severance of the intimate and long-exist- 
ing bond of daily association with so 
rare a co-worker and comrade as was 
Mr. Ireland. He was in years of ser- 
vice the senior official of this Company, 
and therefore was honored. He was a 
master of his profession, and therefore 
was revered. He was a happy, genial 
business and social comrade, and there- 
fore was loved. The home office of the 
Massachusetts Mutual will deeply mourn 
his departure. 

“Oscar B. Ireland served his country 
in the Civil War. He served the city 
of Springfield in many activities. He 
served his Company long, ably, faithful- 
ly. He was a good husband, he was a 
good father, he was a good friend.. This 
tribute we sorrowfully pay to one who 
was a Man!” 

Oscar Brown Ireland was born on 
Greenwich street, New York city, Oc- 
tober 28, 1840, the son of George and 
Anna M. (Brown), Ireland, who came 
from old English stock. Samuel Ireland, 
Mr. Ireland’s grandfather, came to 
America in 1645 and settled in’ Connec- 
ticut. Mr. Ireland was educated in pri- 
vate and public schools of this city, 
and in the College of the City of New 
York, where he was graduated in the 
class of 1859. He never lost his identi- 
fication with the city of his birth, .and 
knew much of what has now become 
old New York. 

During the Civil War from 1863 to 
1865 he served in the Federal corps, 
where he was commissioned 2d lieuten- 
ant by President Lincoln, and served in 
the department of the South, in the 
Shenandoah valley and with the army 
of the James. He was also for a time 
signal officer on board the warship Ver 
mont. At the close of the war he was 
breveted ist lieutenant and captain. 
His service and rank entitled him to 
membership in the Loyal Legion. 

After leaving the United States army 

he was a clerk in New York city from 
1865 to 1867. Then he was engaged in 
commercial work in the United States 
of Columbia in South America, the com- 
pany that employed him being engaged 
in the export of rubber and hard woods. 
He was stationed on the Sinu river, 
about 75 miles inland from Cartagena 
for about two years and then returned 
to this country, entering the office of 
D. P. Fackler, consulting actuary, serv- 
ing there from 1870 to 1872. He came 
to Springfield to begin his long service 
as actuary of the Massachusetts Mutual 
_Life Insurance Company June 1, 1872. 
He served continuously in this office, 
and in 1909 he was elected also second 
vice-president, and held both offices un- 
til his death. 


ISSUES “TEMPERANCE” POLICY. 


The Standard Life of Pittsburgh, Pa., 
is preparing to put out a new policy 
to be known as the “Temperance” poli- 
cy, to be written for total abstainers 
only. The rate on the contract it is 
understood will be very low. 





OSCAR B. IRELAND. 


HONOR PRESIDENT W. C. BALDWIN. 

Pittsburgh Life & Trust Staff Produce 

Record Volume of Business as 
Testimonial. 





For the fourth consecutive year, 
covering the month of March, the 
agency force of the Pittsburgh Life & 
Trust has paid a testimonial to Presi- 
dent W. C. Baldwin. Each year has 
shown an increase in the production, 
and March, 1914 records a new high 
mark in the written and paid-for new 
business. This year the March effort 
had an added significance as President 
Baldwin had been away for two months 
and returned to the home office, the 
latter part of March. It was the pur- 
pose of the field men to pay him a com- 
pliment, which they did in a graceful 
manner, in rolling up in March a 
larger volume of new written and paid 
business than in any previous month, 
which is an indication that the agency 
force of the Company was never in 
better shape to do things. One pleas- 
ing feature of the testimonial was the 
large increase in the number of pro- 
ducers. Although the Company’s rep- 
resentatives extended themselves in 
March, there has been no abatement 
in their energies, and every indication 
points to a splendid April business. 





SAMUEL E. BARBER DEAD. 





Prominent Life Underwriter of West, 
Long Kansas Manager for Aetna 
—His Career. 





Samuel E. Barber, one of the best 
known life men in the West, and for 
ten years State manager for the Aetna 
Life in Kansas, died last week. Mr. 
Barber was very prominent in all ac- 
tivities in connection with the life un- 
derwriters associations and in addition 
to being president of the Kansas Asso- 
ciation, he was a vice-president of the 
National Association. 

Mr. Barber was ‘born in Mississippi 
in 1868 and for a number of years was 
in the drug business as a salesman. He 
took up the selling of life insurance and 
became superintendent of the St. Louis 
agency of the Aetna. In 1904 he was 
made State manager for the Company in 
Kansas where he made a pronounced 
success. 





ARTHUR A. PRICHARD DIES. 


Arthur A. Prichard, for the past 
fourteen years general agent for the 
National Life of Vermont, at Worcester. 
Mass., died last week in Bermuda, 
where he had been staying for his 
health. Mr, Prichard was fifty-two 
years old. 


GOOD SERVICE 


is the foundation upon which to erect a successtul business. 
Brief, liberal, clearly expressed policies, with guaranteed 
low cost, are serviceable alike to policy holders and agents. 
Specimens of Life, Accident or Health policies cheer- 
fully furnished. 


For Agencies Address 


The Columbian National Life Insurance Company 


BOSTON, MASS. 
ARTHUR E. CHILDS, President 


WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 
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YOUR CARD 


as a representative of the ‘‘ Oldest Life Insurance Com- 
pany in America’’ will prove your best introduction 


The Mutual Life insurance Company 


of New York 


Impregnable Strength 


Incomparable Dividends 
Maximum Benefits 


Minimum Net Cost 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President | 


34 NASSAU STREET, NEW YORK, N. Y. 

















GREAT MISSISSIPPI VALLEY 


Address, Home Office, Springfield, III. 


Is Steady Sure 


IN THE 


Contracts direct with the Company 


THE PROGRESS 


THE FRANKLIN LIFE 
INSURANCE COMPANY 


Solid 
GOOD TERRITORY FOR RELIABLE MEN 














NATIONAL LIFE INSURANCE COMPANY 


The 64th statement shows strong gains in new and out- 
standing insurance, in income, in assets and in surplus, an in- 
interest rate of 5.10 per cent., a mortality experience of 
58.12 per cent. and increased dividends set aside for pay- 
ment to policyholders in 1914. Age, strength, mutuality, 
low net costs, the best policies and a scientific and equitable 
practice have made the National Life most attractive to the 
best agents—a solid business, securing permanent opportu- 


nity. 


Address EDWARD D. FIELD, Superintendent 


JOS. A. DE BOER, President 


MONTPELIER, VERMONT. 
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DECIDED AGAINST EQUITABLE 


UNION PACIFIC DIVIDEND CASE. 








Society Claimed Distribution Would 
Lessen Value of Preferred Stock 
Which it Holds. 





Under a decision by the New York 
Supreme Court, the Equitable Life is 
not sustained in its effort to prevent 
the distribution by the Union Pacific 
Railroad Company of an extra dividend 
of $89,000,000 in stock, growing out of 
the separation of the Union Pacific and 
Southern Pacific. The Society will 
appeal the case. The Equitable Com- 
pany is the holder of $1,618,200 of the 
preferred stock of Union Pacific. It 
contended that payment of the pro- 
posed dividend to the holders of the 
$216,000,000 of common stock would 
tend to reduce the real value of the 
$100,000,000 of preferred. 

The decision to make the distribu- 
tion came at a meeting of the directors 
of Union Pacific on Jan. 8 last. It 
was resolved to cut the melon on April 
1. The resolution of the board was to 
distribute out of accumulated surplus 
as a dividend $12 in Baltimore & Ohio 
preferred stock, $22.50 in Baltimore & 
Ohio, common, and $3 in cash for each 
share of Union Pacific common. The 
regular dividend was at the same time 
cut down from 10 per cent. to 8. The 
disbursement called for the distribu- 
tion of $53,607,800 in B. & O. common 
stock, $28,480,000 in preferred stock 
and $6,480,000 in cash. 

Stock of the B. & O. of the par value 
of $42,000,000 was obtained by the 
Union Pacific in exchange for $38,292,- 
000 of its treasury holdings of South- 
ern Pacific stock in the process of dis- 
solving the Union Pacific-Southern 
Pacific merger. 

The effort of the Equitable to restrain 
the Union Pacific was not the only suit 
brought for the purpose. Another ac- 
tion was begun by J. T. McCadden and 
three associates. The parties to this 
suit contend that all stockholders 
should share alike in any distribution 
of assets. 

Insurance companies hold a great 
deal of the Union Pacific preferred 
stock. Forty-three insurance compa- 
nies authorized to do business in this 
State hold a total of $3,918,200 of the 
preferred. Twenty-two fire insurance 
companies in this city own $1,455,000 
of it, and outside fire insurance com- 
panies own $353,000 more. 

Justice Greenbaum’s opinion con- 
cluded: 

“There is no doubt that the word 
‘profits’ is susceptible of various inter- 
pretations depending upon its use in re- 
lation to the subject matter involved as 
for example, wherein construing the 
Federal revenue law it was held that 
the annual tax on ‘gains, profits and 
income’ did not apply to a gain on the 
sale of securities which had been pur- 
chased some years before and that such 
an advance in value was not contem- 
plated by the statute but was to be 
‘treated merely as increase of capital.’ 
As applied to dividends payable by a 
corporation, it has been generally held 
that ‘it is immaterial at what time or 
from what sources these profits may 
have been derived. It is wholly im- 
material whether they have accrued 
from rents, the profits of the construc- 
tion of the road or from the sale of 
lands equitably belonging to the com- 
pany.’ 


“Stress is laid upon the point that 
the profits referred to in the agreement. 
had reference to those directly derived 
from the railroad business of the de- 
fendant. It is difficult to see how any 
such limitation of the word profits may 
be given. A corporation has a very 


KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
Each Week———— — 








Subscription $3 Per Annum 


wide discretion in determining when a 
dividend shall be made. There might 
be a difference of opinion in a given case 
as to the wisdom of accumulating a 
large surplus which otherwise would be 
applicable to the payment of dividends, 
but that would not be a subject of legal 
interference where the discretion is 
fairly exercised.” 





BIG GROUP INSURANCE DIVIDEND. 





Employes of Railroad Company Use It 
to Purchase Additional Insurance— 
Get One-Fifth More. 





An interesting incident in connection 
with the Equitable Life’s group insur- 
ance business, was revealed the other 
day, which serves to indicate the great 
popularity in which the system is held 
by both employers and employes. 

Employes of the Southwest Missouri 
Railroad Company who have life insur- 
ance under the Equitable’s group plan, 
introduced by the Company about a 
year ago, will have, in the future, $1,200 
of insurance instead of $1,000, and at 
no additional cost. This has been 
brought about by the utilization of a 
cash dividend of more than $900 paid 
by the Society. 

About two ‘hundred of the Company’s 
employes have taken advantage of the 
group plan. The monthly assessment 
for each individual is $1.40, one-half of 
which is paid by the Company and one- 
half by the employe. The first death 
claim was made in February and was 
paid soon afterward. 





UTICA ASSOCIATION MEETING. 





Plan Broad Education Campaign Speak- 
ing in Churches, Clubs, etc.—Meet 
Again This Month. 





Utica, April 8—The Life Under- 
writers’ Association of Utica, N. Y., held 
its regular monthly business meeting 
and luncheon at the Frantz Inn when 
arrangements were made for having a 
rousing big banquet the last week in 
April, probably April 28, with prominent 
out-of-town speakers present. 

Arrangements were also made for 
supplying men representing the Associa- 
tion as speakers on life insurance topics 
before local church clubs or similar as- 
sociations in neighboring towns, corre- 
spondence being solicited from such 
bodies. 

The local life agents are proud of the 
harmony and spirit of co-operation 
among members, and all are striving to 
make membership in the local associa- 
tion a requisite card of introduction to 
the insuring public. The association is 
prompt to investigate any reports of 
reprehensible solicitation practice of 
any agents in its territory. 





CLEVELAND LIFE MEN GATHER. 





President W. H. Hunt Entertains 
Agents in Celebration of Record 
Amount of New Business. 

President William H. Hunt of the 
Cleveland Life gave a complimentary 
dinner to the local Cleveland agency 
staffs last week, in recognition of the 
excellent results in new _ business 
achieved by the agencies. The local 
life department wrote $100,000 in one 
month and the accident and health ap- 
plications numbered 250. These agents 
have pl&dged themselves to produce $1,- 
250,000 life insurance and $1,000 per 
month in health and accident premiums 
In addition to the entire executive staff 
of the Company, and the local agents. 
there were present a number of promi- 
nent citizens. 
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THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. .. 
are higher this year than ever before. Our 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
Mr. FRANK A. WESLEY 


Vice-President and Director of Agencies 


. . 
ee ee 














Pan-American Life Insurance Company 


New Orleans, Louisiana 


C. H. ELLIS, President 





Total Insurance in force December 31st, 1913............. $13,280,105 


Total Resources December 31st, 1913............. 2,230,532 





We have a few attractive openings for the right men, offering opportunity 
for the development of lucrative agencies and future advancement with 


our Company. For full particulars, Address: 


E. G. SIMMONS, Vice-President and Agency Manager 


Whitney Central Building 
New Orleans, Louisiana 














GREAT OPPORTUNITIES 


For active insurance salesmen in Ohio, 
Michigan, West Virginia and Kentucky. 
NEW FEATURES IN OUR POLICIES MAKE THEM SELL. 


Write for information, mentioning this paper. 


THE CLEVELAND LIFE INSURANCE COMPANY 


WILLIAM H. HUNT, President 
CLEVELAND, OHIO 
HEALTH. 











LIFE ACCIDENT 











Security Mutual Life Insurance Co. 


BINGHAMTON, N. Y. 


FREDRIC W. JENKINS. President 


See what we have to offer. 
Men of ability are surely 
Looking to us for contracts. 
Intelligent effort well directed 
Carries you to the front. 


C. H. JACKSON, Supt. of Agencies 


For particulars, address 











The clerical force at the home office 
of the Connecticut General Tife held 
its annual meeting and borevet last 
Friday evening. Geores Goodwin nre- 
sided as toastmaster The oreanization | 
had as speakers Professor W. C. Fisher | 
J. M. Laird. assistant actuary of the) 
Company and others and an excellent 
musical entertainment was furnished. 








The Meridian Life Insurance Co. 


INDIANAPOLIS, IND. 


Insurance in force, Dec. 31st, 1913.......... $23,869,332.00 
RN ae Sieh iar al Wilh eli tas Kh le 2,455,653.33 
ES ne ne Pe OT ee 1,803,659.29 
eR ee ee ee ee eee ee ee 453,249.23 


105,363.49 


The liberal up-to-date policies issued by this Company are clear and 
definite in their provisions and the reserve is in accordance with the Indiana 
Compulsory Deposit Law. 

We have open territory for high grade men in the States of West Vir- 
ginia, Illinois and Indiana. If interested in a liberal contract, write the 
Company. 
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USB OF DISABILITY CLAUSE 


HOWARD DISCUSSES ITS VALUE. 








Travelers Secretary Tells Life Group at 
Convention, of Value of This 
Provision. 





At the meeting of the life and acci- 
dent group at the Travelers Convention, 
Thursday, Secretary James L. Howard, 
discussed “The Value of the Disability 


Clause, Its Usefulness and Effect in 
Competition.” Mr. Howard said in 
part: 


“At first we provided merely for the 
waiver of premiums in the event of per- 
manent total disability, then we added 
a provision that the Company would 
upon request advance one-twentieth of 
the principal sum to the insured in any 
year, and now all our standard con- 
tracts provide for the maturity thereof 
in twenty instalments; the commuted 
value of such instalments is equal to 
the amount originally insured. 

“It is not to be expected that a large 
proportion of the risks on the Com- 
pany’s books will receive benefits from 
this clause, but its- chief value lies in 
the fact that no insured knows whether 
or not he will be the unfortunate one, 
and consequently he cannot afford to 
have a life contract which does not con- 
tain a provision of this kind. 

“We have frequently been asked to 
give a list of accidents or diseases which 
the Company would consider _per- 
manent total disability, but any attempt 
to define such a list tends to limit rather 
than extend the scope of the contract. 
We have, however, admitted specifically 
in the contract that certain impair- 
ments would be considered as_ per- 
manent total disability within the mean- 
ing of the provision irrespective of 
whether such impairments prevent the 
insured from engaging in any gainful oc- 
cupation. These impairments are the 
same as those under which are paid the 
face amount of accident contracts be- 
cause of dismemberment or loss of 
sight. The causes which have been pre- 
sented to the Company as evidence of 
permanent and total disability are vari- 


ous—tuberculosis produces a_ great 
many, paralysis, insanity and _ loco- 
motorataxia many more. 


Favors Series of Payments. 
“Many companies have been content 
to limit the benefits to be gained from 
this provision to the waiver of premiums. 
The Travelers has felt, however, that 
a series of payments to a disabled in- 
sured are often of more value than to 
hold the insurance intact for the benefi- 
ciary. The justification in going further 
than the waiver of premium payments 
in the event of permanent total dis- 
ability is that the insured is commer- 
cially dead, and a small income to him 
when so disabled is of more direct bene- 
fit to the beneficiary than to withhold 
the entire amount of insurance until 
death. However, to go further and pay 
the full amount of insurance at dis- 
ability (a provision recently inserted by 
one company) is not justified, because 
it would defeat the object of the insur- 
ance and might result in no benefit 
whatever to the beneficiary; and for an- 
other reason, if the insured were finan- 
cially involved, his creditors might de- 
prive the beneficiary of the insurance 
to which the beneficiary is justly en- 
titled. 

“Some companies offer various modes 
of settlement in the event of permanent 
total disability, but this is unwise, be- 
cause the totally disabled insured may 
not be in the proper mental and physi- 
cal condition to determine the best op- 
tion to take. It is, therefore, better to 
provide for a settlement which, in the 
judgment of the Company, is considered 
the most advantageous for the majority 
of cases, and which in no event will 
provide for the payment of a less 
amount of insurance than that for which 
the insured has paid. 

“It is not obligatory for the insured 
to accept and retain instalments paid 
upon the maturity of a contract in the 
event of permanent total disability. He 
may direct the Company to retain these 
instalments for him, and the Company 





will accumulate such instalments at 3% 
per cent. interest, to be paid to the 
beneficiary at the death of the insured, 
the beneficiary thus receiving more 
than the original amount of insurance. 

“I have read contracts of some com- 
panies where the disability provision 
provides in certain events, or rather in 
the event of the selection of certain 
options thereunder by the insured, that 
there may be paid to the insured less 
than the amount of insurance for which 
he has been paying premiums, and 
consequently creating for the Company 
a salvage on a totally and permanently 
disabled life. I wish to emphasize the 
fact that under the Travelers’ contracts, 
there is no option whereby there can 
be paid to the insured or beneficiary a 
smaller amount than the amount of in- 
surance for which he has been paying 
premiums, and there will be paid in the 
event of permanent total disability in 
any case more than the original amount 
of the insurance, 

Concerning Premiums. 

“We have been asked why the clause 
itself does not specifically state that no 
further premiums will be required in 
the event of permanent total disability. 
This according to the wording of the 
clause is not necessary, because the 
clause provides for the full settlement 
of the contract, but in order to make 
this doubly sure you will note on the 
first page of each contract it is stated 
that premiums are to be paid for a cer- 
tain number of years or until prior 
death, or until the payment of any bene- 
fit as the result of permanent total dis- 
ability. Inserted in such contracts as 
are payable in twenty instalments is a 
disability clause providing for the pay- 
ment of the instalments as set forth on 
the first page in the event of permanent 
total disability. The clause has a par- 
ticularly broad scope in the continuous 
income contracts, that is, those con- 
tracts providing payments for twenty 
years certain and so long thereafter as 
the beneficiary may live. because should 
a disabled insured survive when totally 
disabled to receive twenty instalments, 
the Company’s obligations to him under 
the contract would be at an end. but 
an instalment for the same amount will 
be continued to the beneficiary during 
her lifetime. Under such a contract 
an insured and his beneficiary are com- 
pletely protected from the time of dis- 
ability or death of the insured until the 
death of the beneficiary, no matter how 
long she may live after he becomes 
totally disabled.” 





FIRST LECTURE AT WASHINGTON. 

A lecture on life insurance was de- 
livered by Dr. S. S. Huebner, of the 
University of Pennsylvania, before the 
class on political economy of the George 
Washington University. This was the 
first of a series of lectures which will 
be given in local educationa! institutions 
by men prominent in the fie'd of insur- 
ance. The lectures were arranged by 
the Underwriters’ Association of the 
District of Columbia. 





NEW ENGLAND MUTUAL MEN. 

At the convention of the General 
Agents Association of the New England 
Mutual Life held in Boston last week, 
the following officers were elected: 

President, Arthur J. Reeves of Min- 
nesota; vice-president, Edward W. Al- 
len, manager of the New York branch 
office and a former president of the New 
York Life Underwriters’ Association; 
secretary and treasurer, Thomas W. 
Pomeroy of Pittsburgh. 





MANHATTAN LIFE APPOINTMENTS 

William J. Rice, has been appointed 
general agent for the Manhattan Life, 
with headquarters at Albany, N. Y., and 
W. H. Fowler, Jr. has been made gen- 
eral agent at Schenectady, N. Y. 





AETNA SELLS NEW HAVEN STOCK. 

It is reported that the Aetna Life has 
within the past week disposed of a large 
part of its holdings of New Haven Rail- 
road stock. Senator Morgan G. Bulkley, 
president of the Company, led the fight 
against the $67,000,000 bond issue both 
at the stockholders meeting and before 





APPRAISERS FACE BIG TASK] 


IN PRUDENTIAL MUTUALIZATION. 








Appalling Mass of Data to be Gone Over 
Before Any Definite Steps Can be 
Taken by Commission. 





The work of the commissioners ap- 
pointed by the chancellor of New Jersey 
for the purpose of appraising the stock 
of The Prudential incidental to the 
mutualization of the Company, is prov- 
ing to be a stupendous task. There is 
an appalling amount and variety of 
material that will have to be assembled 
and carefully gone over before any defi- 
nite steps can be taken in the matter. 

The commissioners have been meet- 
ing daily, but have again adjourned in 
order to have an opportunity to examine 
evidence. The commissioners’ task is 
proving a stupendous one. A mass of 
reports and statistics now filed as ex- 
hibits is more than a foot thick. 

All of these exhibits have been sub- 
mitted by the Company. The Company’s 
side is not yet completed and will not 
be for several more sessions. 


It had been the plan to meet every 
day until the case was completed. After 
Vice-President John K. Gore had testi- 
fied to the earnings of the Company 
and had presented reports to bear out 
his testimony, it was deemed best to 
call a recess. The commissioners want 
to go over the testimony adduced to 
date and prepare themselves for that} 
which is yet to come. 

In his testimony Mr. Gore said the 
Company in 1913 had earned $13,350,204. 
Of this amount, $3,765,563 was earned 
by the non-participating business and | 
$9,584,641 by the participating business. ' 
Of the latter amount $4,486,949 was di- 
vided among the policyholders, leaving 
the net earnings of the Company during 
the year $8,863,255. 





TAKES OVER LONE STAR LIFE. 


The Great Southern Life of Houston, 
Texas, has reinsured the outstanding 
business of the Lone Star Life. The 
latter began business in 1911 and had 
insurance in force at the close of last 
year of $3,053,955. The Lone Star had} 
suffered a severe depletion in surplus, 
which was reported down to less than 
$200. C. A. Goodale. who was in charge | 
of the agency end of the Company’s | 
business has gone with the Cherokee 
Life at San Antonio. } 








HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


The fifty-fourth annual statement 
of the Home Life Insurance Com- 
pany, of which George E. 
president, appears in the Herald's 
advertising columns this morning, 
It shows substantial progress along 
conservative lines. Assets increased 
during the year to more than $29,- 
000,000, after paying to policy- 
holders nearly $3,000,000, includ- 
ing $540,000 in dividends. 
surance in force is more than $1 1 6,- 
000,000, being an increase during 
the year of nearly $5,750,000. 


New York Herald, January 22, 19/4 





For Agency apply te 


GEORGE W. MURRAY, Supt. of Acts. 
256 Broadway, New York, N. Y. 











It Pays To Investigate 





Our Contracts Are All Direct 





We are looking for a 
man who can handle 





Pittsburgh 
Life & Trust Company 


HOWARD S. SUTPHEN, 
Director of Agencies 











Life Insurance and Texas 





States. 





Texas has more than four million people, made up of 
home grown population and the best selections from other 
They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 

More than a hundred thousand suitable subjects in the 
State are uninsured, and several times that number inade- 
We want ten or a dozen more good field 
men to tell them about the Southland Life. 


JAS. A. STEPHENSON, President 
DALLAS, TEXAS 





quately insured. 








1850 


Com 
Office, 277 Broadway. New York City. 


FINANCE 


COMMITTEE (WILLIAM H. PORTER, Banker 











W. D. Wyman, President 











THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 
Good men, whether experienced in life insurance or not, may make direct contracts with this 


ny, for a limited territory if desiged, and secure for themselves, in addition to first year’s com- 


mission, a renewal interest insuring an income for the future. Address the Company at its Home 


JOHN P. MUNN, M. D., President 


CLARENCE MH. KELSEY, Pres. Title Guarantee and Trust Co 
EDWARD TOWNSEND, Pres. Importers and Traders Nat. Bank 


Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Ine. 1851 


Attractive literature 
W. S. Weld, Supt. of Agencies 


New policies with modern provisions 
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SURING THE MAN OF FIFTY 


APPEAL IN AN ENDOWMENT FORM. 








R. W. Stevens Contrasts it With Ordi- 
nary Life Policy—Relative Cost 
and Other Comparisons. 





What is the best proposition to offer 
the man of fifty? That is often a prob- 
jem confronting the agent, who in such 


‘a case has some peculiar conditions to 


take into consideration. R. W. Stevens, 
vice-president of the Illinois Life, dis- 
cusses this matter with particular ref- 
erence to that Company’s policies, but 
with a general application of the argu- 
ment. Mr. Stevens says: 

“When a man reaches that period of 
life where his years grow on apace he 
js prone to philosophize considerably 
upon life and to regard his own dissolu- 
tion as a not far distant event. 

“Between the ages of fifty and sixty 
most men attain to the zenith of their 
power and influence, and begin to look 
forward to their early sixties as the 
period during which they shall, in a 
measure, lay down their most strenu- 
ous activities. . 

“If you have ever given any consider- 
ation to the subject you must have been 
impressed with the fact that it is be- 
tween the ages of fifty and seventy that 
the great majority of the active and 
successful business men of this country 
lay down their lives, and no one ap- 
preciates this situation more than those 
men themselves whose years exceed 
fifty. 

“Too frequently insurance salesmen 
who approach men between the ages of 
fifty and sixty permit themselves to be 
put off by the prospect on the ground 
that at his age the premium is so high 
that insurance would prove a poor in- 
yestment. : 

“Having in mind an Ordinary Life 
policy on which the premium at the 
age of fifty is in the neighborhood of 
$50, and conceding that the prospect 
shall be well on toward the age of 
seventy before death overtakes him, 
there is considerable force to his argu- 
ment; though the true conclusion is not 
that he is too old to profitably invest 
in life insurance, but at his age the 
Ordinary Life policy is not the best for 
him to buy. 

“When you present the matter of life 
insurance to a man of fifty years and 
over, the 20-Year Endowment G. A. A. 
is the contract to show him. At the 
age of fifty the annual premium on the 
20-Year Endowment is $60.14 per thou- 
sand; carried on the Annual Additions 
plan premiums for ten years will total 
$601.40, 

“At the end of the tenth year the 
insured, if living, would be entitled to 
ten years of extended insurance in the 
amount of $1,106, and should death oc- 
cur during that ten years the profit to 
the estate on his insurance investment 
would be $504.60, or nearly ninety per 
cent. 

“If living at the end of the ten year 
period of extension his policy would 
have a terminal cash value of $278, 
which, deducted from total premiums 
paid, $601.40, leaves net cost twenty 
years’ insurance $323.40, or an average 
annual cost of $16.17 per thousand. 

“At the age of fifty-five the annual 
premium 20-Year Endowment G. A. A. 
plan is $67.64 per thousand with paid- 
up additions at the end of ten years of 
$116; and the period of extension after 
ten annual premiums have been paid 
is nine years. Ten premium payments 
would cover the insured’s life up to 
the age of seventy-four and should death 
occur prior to the attainment of that 
age, the cash return to the estate would 
be $483.60 more than the premiums paid 
—a profit of nearly eighty per cent. 

“Should the insured outlive the ex- 
tended insurance period there would be 
returned to him in cash $116, making 
het cost nineteen years’ protection 
$560.40, or an average annual cost of 
$29.49. 

“Only in the event that death fails 
to overtake the insured during the 





period covered by this Endowment poli- 
cy would the insurance investment 
prove an unprofitable one for his estate, 
and surely no man would begrudge a 
long life because he was thereby con- 
demned to a bad bargain. 


“Premiums on Illinois Life 20-Year 
Endowment G. A, A, plan above age 
fifty-five are: 

10th yr. paid-up 10th yr. ext'd 


Age Premium additions Insurance 
56 $70.96 $118 8 Years 
57 73.24 120 ees 
58 75.76 123 Bro 
59 78.53 12 aie 
60 81.55 133 Slates 





NATIONAL LIFE’S FINE RECORD. 





Achievement in 1913 and Gains for Five 
Years a Tribute to Company’s 
Administration. 





The National Life, U. S. A., of Chi- 
cago, achieved a remarkable record last 
year as indicated in the printed report 
of the Company’s business for 1913, 
which is now available, and comparison 
with the figures for the past five years 
shows that this growth has been per- 
sistent and continuous. 

The insurance written, calculated 
only on a paid-tor basis, amounted to 
over $14,067,000, last year. Increases 
were recorded in all departments, the 
gain in income alone being not much 
short of half a million dollars. Assets 
were increased, in spite of a falling se- 
curity market during the year, by over 
$300,000. Other gains were in a similar 
proportion. 

The total insurance in force has 
crossed the $80,000,000 mark and the 
Company’s total admitted assets, based 
on its formal financial statement at the 
close of business December 31, were 
practically $12,000,000. During the past 
five years the growth of the Company 
has been correspondingly rapid. In 
that period it has had an increase in 
surplus funds of over $490,000, gain in 
assets of over $3,000,000, larger yearly 
income by over $1,225,000 and an in- 
crease in insurance of approximately 
$35,000,000. 

President Albert M. Johnson and his 
loyal corps of associates have reason 
to be proud of the remarkable growth 
of the National Life, U. 8. A. Not only 
has the Company been a splendid finan- 
cial success, but it has been adminis- 
tered in the best interests of the policy- 
holders, as indicated in the increasing 
dividends paid to them and the enor- 
mous: total of $33,533,509, in benefits 
which has been paid to policyholders 
since the National Life, U. S. A. started 
business, or now held for their protec- 
tion, 





Cc. F. COFFIN ADDRESSES LIFE MEN 


At the meeting of the Cleveland Asso- 
ciation of Life Underwriters last week, 
Charles F. Coffin, vice-president and 
general counsel of the State Life at In- 
dianapolis, gave an interesting and in- 
structive address, in which he discussed 
Federal supervision and the relations 
between the agent and the Company. 





NEW COMPANY AT CHICAGO. 


Frank 'M. Grier, a life insurance man 
of considerable field experience, is or- 
ganizing the Commonwealth Life of | 
Chicago, to be a stipulated premium 
company. A general agency contract | 
has been made with the Chicago | 
Agency Company, which is capitalized 
at $50,000, $49,000 of which will be paid 
into the Company’s mortality, surplus | 
and expense accounts. 





ILLINOIS LIFE GIVES DINNER. 


The Cook County agents of the Illi- 
nois Life who wrote a record business 
for the Company during March, were 
entertained at dinner at the Hotel La 
Salle, with the genial Vice-President R. 
W. Stevens in charge as host. Mr. 
Stevens announced that another dinner 
would be given at the close of April, 
if the agents beat their March record. 





PRUDENTIAL STOCK GOES UP 





MUTUALIZATION CAUSES FLURRY 





The Prudential and Fidelity Trust 
Stocks Strong on Outlook for 
Change in Company. } 


| 





The proposed mutualization of The 
Prudential served to further quicken | 
the interest in the securities of that| 
institution, as well as in those of the! 
Fidelity Trust Company. 

As the outlook for the completion 
of the mutualization plan brightened 
there was renewed demand for the 
stock of both institutions, and the re- 
sult was a stiffening of the prices. The 
Fidelity is a large holder of the Pru- 
dential stock. The general inquiry for 
the stock of both institutions disclosed 
the fact that little, if any of them, 
were for sale. P 

There were sales of Prudential at 
805 and there were offerings at 850. 
Fidelity stock likewise developed 
strength, changing hands at 831. 
Municipal securities also continued in 
demand. Newark fours were dealt in 
around 99 and four and a half per 
cents. at 107, a point higher than a 
week ago. 


| 





SOUTHLAND’S NEW POLICIES, | 
| 


for 





Actuary Linzmeyer Puts Out 
Company Modern Forms With 
Liberal Provisions. 





The Southland Life of Dallas, Texas, 
has just put into the hands of its 
agents an entirely new set of policies 
making them among the most liberal in 
provisions and including all the attrac- 
tive fe-tures of the up-to-date contract. 
There is a new ordinary life, non-par- 
ticipating, . term policy, non-renewable 
with right to change, and twenty-pay- | 
mert life form. Actuary Louis Linz- 
me,er, who was formerly actuary for 
the Manhattan Life of New York has 
given the Southland Life contracts 
which will strengthen the agents in 
competition and render the best service 
to its policyholders. 








WOULD INVESTIGATE INDUSTRIAL. 





(Continued from page 1.) 
companies and their business methods 
has been undertaken,” and that “the 
policyholders and beneficiaries of such 
companies are more numerous and less 
able to protect their interests than the 


policyholders of the class of life insur- | 


ance companies already investigated.” 





THE 


First Mutual 


Chartered in America 


New England 
Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS. 





Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible secu- 
rity, with a safe, equitable con- 
tract. 

FINANCIAL STATEMENT 

Assets, Jan. 1, 1914. $66,168,702.53 

Liabilities 61,182,456.00 


Surplus ...$ 4,986,246.53 


ALFRED D. FOSTER, President 

D. F. APPEL, Vice-President 

J. A. BARBEY, Secretary 

WILLIAM F. DAVIS, Asst. Secretary 
FRANK T. PARTRIDGE, Asst. Secretary 
MORRIS P. CAPEN, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 
LATHROP E. BALDWIN, Manager, 
141 Broadway, New York 

CHAS. H. STRAUSS, Gen Agent 
200 Fifth Avenue, New York 











E. P. MELSON 
President 


MISSOURI 
STATE LIFE 


Salable 
Policies 


Participating and Non-Participating 


JOHN G. HOYT 
Vice-President 











Special Inducements for 
General Agency Contracts 


Home Office: ST. LOUIS, MO. 








“Cheerful Yesterdays—Confident To-morrows” 


UR Field force is “Cheerful” over the yesterdays of 1913— both issues and 

deliveries were larger than in the phenomenal year 1912. 

is “Confident” in respect to the “To-morrows” in 1914. 

a fine start, and they face the future fearlessly, filled with faith in their country 
with pride in their business, and with devotion to their Company. 


Our Field force 
Already they have made 


Occasionally we have an agency opening for a delivering producer 





JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
INCORPORATED 1851 
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The Texas Life Insurance Company 
OF WACO, TEXAS 
Is the pioneer life insurance company of 
the Southwest 
ATTRACTIVE POLICIES and LIBERAL CONTRACTS 
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Live Hints For Business 


Getters 





Practical Suggestions to Help the 





Man With 
His Income and General Efficiency. 


the Rate Book Increase 








Robert J. Mix, MaNager 


Keeping the ivr ine rruueiuai 10 
Compeucon New iL0Frk, sb UGiscuss- 
on yuur Sige ing mechous OF licet- 

Ing cOmMpeullon, Says: 


“Suppose you're trying to ciose a man 
for a policy and he alt.empis to uouge 
by teiing you what tne So-anu-so Com- 
pany ciaims to dv. its about ven to 
one that you immediately start right in 
to batuie with him on his grdund in- 
stead of prompuly getting him over itv 
your territory! My dear fellow, what 
a monumental mistake that 1s! What 
ought you to do unaer the circum- 
stances? Why this, of course! Don't 
have any argument with your prospect 
but lean over toward him, look him 
straight in the eye and get right back 
with your ‘Yes, my dear sir, | grant 
you that, but let me teil you what he 
Prudential will do for you. What you 
want, my friend, is insurance that in- 
sures all the way through—every day 
in the year—a policy free from restric- 
tions—a policy that enables you to 
sleep soundly nights! That's the kind 
of a policy you want, and, that’s the 
kind of policy that The Prudential is 
selling you through me! 

“*My dear Mr. Prospect, these things 
mean something more—ihey mean that 
you, for instance, can’t possibly make 
a mistake in investing a portion of 
your income in a company with such 
a splendid record as that!’ 

“Then get out your sample policy 
contract, open it on the man’s desk and 
point to almost any ciause—'See here, 
Mr. Prospect—see what The Prudential 
will do for you with regard to such and 
such a thing!’ Keep on holding him 
with your eye and give him your policy 
contract point after point, with your 
finger right on the clause that you are 
talking about! Get excited over it, too! 
Give him the facts—the solid facts— 
about your own magnificent Company 
and what it will do for its policyhold- 
ers! Every time he tries to switch you 
off the track, bring him back onto your 
ground! That’s the way, and practical- 
ly the only way, to stifle competition, 
and it’s a way that will work, too—it 
works pretty nearly every time when an 
honest, earnest, wide-awake, loyal Pru- 
dential man is behind it! 

“My friend, it’s the easiest thing in 
the world to make a mistake about this 
sort of thing—it’s the easiest thing in 
the world to permit yourself to be per- 
suaded to fight the other fellow wita 
his weapons—don’t you do it—make 
him fight with yours or you're no sales- 
man!” 

. = . 

“Solicitors sometimes 
kick like a bay steer 
because the medical di- 
rector has declined ap- 
plicants of theirs, or 
because the issue of policies has been 
delayed,” says “Plico” published by the 
Philadelphia Life. 

“It ought to be apparent to all that 
the company wishes to insure every 
possible applicant and wishes to issue 
the policy at the earliest possible mo- 
ment, and the medical director shares 
these wishes fully. But he would be 
recreant to the very purpose of his 
employment if he did not exert every 
effort and expend all the time necessary 
to assure himself and the company of 
the safety of the risk before passing 
the applicant. 

“Solicitors should recall these facts 
when they feel disposed to let fly with 
their heels at the medical department. 
Those who read and digest the instruc- 
tions, prepared by Medical Director 
Bradford and published in the Com- 
pany’s rate book, will often find them- 
selves in some measure responsible for 
for the delays they deprecate. It will | 


Solicitors 
and the 
Medical Man 


have a very helpful emect it all will 
fit up OM Wr. Hradionus Vaiuabie sug- 
gesulons ald puc them in pracuce when 
writing appications. it wii sessen the 
delay, cellainly, 

“The medical director is just as 
anxious as you are to push your cases 
through. Give him your bes help and 
see that the medical examiner dues so. 
But don’t ‘beet. ‘the medical director 
has a great and grave responsibility, 
for on no one more than on him de- 
pends the cumpany’s success. He is, 
therefore, entitied to and shouid receive 
from every field man loyai support and 
assistance in the discharge of nis most 
important and exacting duties.” 

— ” o 
It is all too true that 
the average man, 
who has comparatively 
Slight or at least mod- 
erate resources, will 
far greater chances than the 
millionaire. This is often shown in the 
matter of life insurance. It is becom- 
ing recognized now that the income 
policy is by far the wiest form of pro- 
vision under usual conditions and this 
view is strikingly sustained by consider- 
ing the conditions stipulated in the will 
of the late J. P. Morgan. Touching on 
this subject, “Mutual Interests” says: 

“The late J. P. Morgan, in his life- 
time, was the most noted of American 
financiers. He was not the richest man 
in America, though many times a mil- 
lionaire; but he was noted for his con- 
servatism and for the soundness of his 
judgment in financial matters, so that 
in the counsels of financiers he wielded 
a far greater influence than any other 
man of his day. Mr. Morgan must have 
recognized as clearly as any other man 
the dangers that beset the beneficiary, 
inexperienced in business affairs, when 
suddenly coming into possession of a 
large sum of money. He had often seen 
such funds quickly dissipated or lost 


Forethought 
of a Great 
Financier 


take 


through “ill-advised investments, or 
through the counsels of well-meaning 
but ill-qualified friends, as well as 


through the advice of designing per- 
sons who sought cnly to secure the in- 
vestment of the funds in schemes of 
their own. 

“In making his will Mr. Morgan left 
bequests for sixteen persons, but only 
four of these, including his son, J. P. 
Morgan, Jr., to whom the bulk of the 
estate was left, received their legacies 
in cash, securities, or other tangible 
property. These four were all men of 
demonstrated financial ability and large 
experience. On the other hand, the 
widow of the financier, his three 
daughters, a sister, and two sisters-in- 
law were left life incomes consisting 
in each case of the earnings of a trust 
fund of one million dollars. These 
legatees will each year receive the in- 
come from that fund, which they may 
spend as they please, but the principal 
they can never touch nor in any man- 
ner control. Five smaller bequests, to 
relatives and family friends, were like- 
wise left in the form of life incomes. 

“Although all of these legatees were 
probably persons of larger experience 
in business and financial affairs than 
the average beneficiary of a life insur- 
ance policy, and all were so situated 








UNDERWRITER 
as presumably to have throughout life 
the advantage of superior financial ad- 
vice, the great financier appreciated the | 
fact that the safest provision for a wife | 
or daughter, or tor any one unskilled in 
business or finance, was a fixed life in- 
come, and ‘the made provision accord- 
ingly. 

“NOt many men can leave a wife or 
other beneticiary a life income consist- 
ing of the interest on $1,000,000; but 
every man, accoruing to his means, can 
leave his beneficiary an adequate 
monthly or yearly income for life by 
means of the continuous instaliment 
policy, first issued by this company. 
After all, it is an income that the 
family needs and must have after the 
death of the insured. lf the proceeds 
ot a policy are payable in a lump sum, 
the money must ve invested to yield 
an income, or it may soon disappear. | 
With the investment of the funds comes | 
the risk of loss, examples of which are | 
familiar to everyone. ‘lhe continuous | 
installment policy solves the proolem, | 
and the advantages of the installment 
plan of settlement are now available in| 
the case of practically all policies on| 
the books of the company, new and ola | 
alike.” 








— — 7 
“I happened in upon a 

Be Sure to life insurance man the 

Write Him other day, said V:ce-| 

For Enough President J. L. Babler ot | 

the International Life, “as 
he was reading this very interesting 
little item: 

“"IT have been in public life for 50 
years,’ said the late Senator Cullom of 
illinois, ‘and never have been rich but 
once. I had a tontine insurance policy 
that I had been paying on for a long 
time. It matured. They offered me 
several plans of settlement, but I de- 
cided to take all the cash they would 
give me. That was a little over $3,400, 
and it was more money than I had ever 
seen all at one time. I was rich for 
three or four months, and then I be- 
came poor again, for 1 had spent it all.’ 

“How thankful Senator Cullom would 
have been to the agent who wrote that 
policy had the latter by dint of extraor- 
dinary effort prevailed upon him to 
make the policy several times larger! 

“At the same time, of course, the 
agent would have made several times 
the commission that he did. 

“The Senator Collum case is an ex- 
ample of thousands of cases occurring 
right along to-day where agents are 
falling short of doing what is within 
the possibilities of their doing, namely, 
writing people for much more than they 
are writing them for! 

“There’s no shadow of doubt about 
the truth of this! Extraordinary effort 
can and should be put forth by every 
man in the field to the end of overcom- 
ing this almost universal agent-habit of 
writing people for much less than they 
can take care of! 

“Show your prospect how he can take 
care of it! Figure it out as plain as 
a. b. c. to him! That is what you are 
there for! If you can’t do it, you know 
less than you are fully expected to 
know about your business. 

“That’s plain talk, but it’s the truth! 
It’s the kind of truth that will make 
you several times more successful, if 
you make yourself profit by it, as you 
readily can! 

“The lesson of that shamefully less- 
than-it-shouid-have-been Senator Cullom 
policy should live as a_ beacon-light- 
warning of a great dangerous rock-like 
mistake—warning all life insurance 
agents against under-underwriting any 
prospect!” 











insurance 
Assets over One Million. 


(average Ore Million a month). 
We want a capable general 
important open territory. 


The Guarantee Life Insurance Co. 
| HOUSTON, TEXAS 


in force over twenty Millions of dollars. 


Business received first cight months, 


1913, over Eight Million 


agent for vacant office. 





























THE 


MICHIGAN 
STATE LIFE 


DETROIT 


Offers unexcelled Policies and 
splendid commission contracts di- 


rect with the Company to agents in 





Ohio and Michigan 


You Wish To Be Paid Well 


for your efforts. Producers receive 
liberal compensation under the 











Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 


of ex iW 





Several pi t terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 








The [Fquitable Life 
of lowa 


offers, as helps to selling its policies 
(which are liberal and up to date) 


Moderate Premiums, Highest Interest 
Earnings and Low Mortality 
Experience, resulting in 
LOWEST NET COST 


See Official reports or other publications 





A history of conservative and Econom- 
ical Management for more than Forty 
Years; Deposit of full reserve to secure 
Policies, ete. 

These are effective helps with inteili- 
gent prospects. 


Separate Territories to Agents 


LONG CONTRACTS - FAIR TERMS 














UNEXCELLED IN 
Favorable Mortality 
—-AND— 

Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 
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TRAVELERS GOLDEN ANNIVERSARY 


(Continued from page 3.) 


is unscriptural to do evil that good 
may come, that might be a convenient 
way to show that the State should con- 
cern itself with public affairs and leave 
the transaction of business, under 
proper and not too much regulation, to 
the people. 

The storms weathered in the last 
fifty years leave us better prepared to 
meet those that may come. The 
Travelers has survived poverty, unjust 
taxation, oppressive legislation, slander, 
all kinds of fallacies and imitations in 
the name of competition, floods of un- 
founded claims that must be resisted 
whereby it was much misunderstood, 
meddlesome investigations now happily 
out of fashion, dangers and difficulties 
so great that it can hardly be con- 
ceived that the future veils worse. 

Increases in population from 33,000,- 
000 to 100,000,000; changes in political, 
social and industrial conditions, the 
reconstruction of commerce, the enor- 
mous increase in wealth, the introduc- 
tion of important industries and enter- 
prises that did not exist fifty years 
ago, increased the necessity for all the 
forms of insurance practiced then and 
more had to be devised to provide for 
the new and great expansion. 

Major Preston Speaks. 

Major E. V. Preston, ‘the “Dean” of 
the Travelers staff, spoke interestingly 
on “The Travelers, Its Historical Past.” 
He told of the personalities of Founder 
Batterson and others connected with 
the beginnings of the Company and its 
early development. He explained that 
he entered the service of the Travelers 
in June 1865, under a verbal agreement 
that his services would continue as 
long as it was mutually agreeable and 
that working agreement has continued 
ever since, with no more formal under- 
standing with the Company. 

Vice-President Way’s Address. 

Speaking on “The Travelers, Its Pres- 
ent and Future,’ Vice-President John 
L. Way recounted the great achieve- 
ment of the Company in which he gave 
full credit to the field men. Looking 
into the future, Vice-President Way 
said: 

“It has been said that the strength 
of an insurance company is measured 
by the success of its agency organiza- 
tion. No official of the Travelers is 
more familiar with its agency organi- 
zation than I am, and that gives me 
the privilege of saying that no com- 
pany is stronger when measured by 
this standard than is the Travelers. 

“For this happy condition we again 
accord a very large measure of credit 
to the gentleman who preceded me— 
Major Preston—under whose ensign I 
personally served for twenty-five years 
in the field with a rate book and who 
has devoted his life to the building of 
this substantial foundation on which 
you gentlemen and your co-workers are 
rearing such a splendid superstructure. 

“We bless him for the many strong, 
forceful, successful men of high char- 
acter he brought into the service of the 
Company—such men as Nolan, Wood- 
man, Pirtle, Allen, Thompson and 
many others who to-day—the survivors 
—constitute the ‘Old Guard’ and many of 
whom are still active in its service, and 
its most loyal advocates. 

Predicts Great Future. 

“With such a record of achievement, 
is it any wonder that we all look for- 
ward with enthusiastic expectation and 
determination toward the future? 

“He is a bold man who would place 
limitations upon the progress of the 
Travelers in the next ten years. The 
future of the Company cannot fail to 
be great. We cannot stand still or go 
backward; the normal tendency is 
toward accumulative increase in size. 

“Ten years from now we ought to 
have $150,000,000 assets, $600,000,000 
life insurance in force, and be collect- 
ing not less than $10,000,000 accident 
and health premiums and $20,000,090 of 
liability, compensation and indemnity 
company premiums. 

“In making this prophesy I am not 


unmuindtful of the competition in all our 
branches, which, if anything, is grow- 
ing keener and keener year by year as 
new companies come-into the business 
—-too frequently with an utter disre- 
gard of the exigencies of the business. 

“Neither am I unmindfui of the fact 
that the Travelers by reason of its pre- 
eminence in all casualty lines, must 
continue to be the leaven of sanity in 
the bread of the business. 

“But the Travelers has only recently 
awakened as a life insurance com- 
pany; the surface of opportunities only 
has been scratched for accident and 
health business, and this Company is 
best able of all the companies to meet 
the demands of universal compensation 
insurance. 

“And so I say to you gentlemen that 
there is much tor which you should be 
proud and over which you should be 
happy in your representation of the 
Travelers and there is much over which 
the Company should rejoice in your 
representation, 

“Depend upon it, the future will be 
no less wonderful than the past or the 
present, but whatever that future be- 
comes it will be from no chance or 
mere good fortune; it will be what you 
and all of us make it—no more or less. 
We bear in our hands the destiny of 
a great company and the responsibility 
of giving our full share of that pro- 
tection which America demands and for 
its welfare must have. 

Other Speakers Heard. 

Vice-President Louis F. Butler was 
the last of the officers to speak, Vice- 
Presidents B. A, Page and W. G. Cowles, 
arranging, owing to the lateness of the 
hour, to omit their addresses. 

Responses to the welcome of the ex- 
ecutives were made by George W. 
Johnston, head of Johnston & Coilins 
of New York, this agency holding sev- 
eral medals from the Company for lead- 
ing in the production of business; 
Arthur S. Holman, manager of the hfe 
and accident department at San Fran- 
cisco; Frank E. Perkins, chief agent 
and attorney for Canada, and Percy H. 
Gordon, manager of the life department, 
Milwaukee. I. W. Sinclair, manager at 
New Orleans, was unable to be present 
on account of illness. 

Hold Group Meetings. 

The life and accident and the liability 
departments held group meetings sep- 
arately each day, Vice-President Page 
opening with an address at the former 
and Vice-President Walter G. Cowles at 
the latter, 

Reception at Golf Club. 

Wednesday evening an informal re- 
ception was held at the Hartford Golf 
Club, with dancing, bridge, and other 
forms of entertainment. The hostesses 
for the occasion were: 

Mrs. Sylvester C. Dunham, Mrs. John 
L. Way, Mrs. B. A. Page, Mrs. Louis 
F. Butler, Mrs. Walter G. Cowles, Miss 
Preston, Mrs. Donald A, Dunham, Mrs. 
J. L. Howard, Mrs, H. A. Giddings and 
Mrs. Samuel R. McBurney. 

Banquet a Brilliant Affair. 

One of the main features of the whole 
convention was the banquet on Thurs- 
day evening at the Hartford Club. 
Great enthusiasm, with singing and 
many bright and witty speeches 
marked the evening's entertainment. 
Governor Simeon E. Baldwin of Con- 
necticut and Mayor Louis R. Cheney, 
of Hartford, were presernt and spoke 
as well as James G. Batterson, son of 
the founder, who is resident director 
at New York, and Arthur L. Shipman, 
who spoke from the directors stand- 
point. 

President Dunham presided as toast- 
master, and in addition to those just 
named, the following were among those 
seated at the guest table: Vice-Presi- 
dent John L. Way, Major E. V. Preston, 
Major John B. Pirtle, of Louisville; 
James W. Thompson, of Detroit; Riley 
W. Allen, of Williamsport, Pa.; Charles 
L. Spencer, of Suffield; John R. Hills, 
and John H. Nolan, of Chicago. Presi- 
dent Dunham was given a great ova- 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
®tock veel 





People 

The Compan By he People 

— For the People 

The Daily Average of the Company’s 
Business during 1913 was: 

549 per day in Number 6f Claims Paid. 


7,895 per day in Number of Policies 
Issued and Revived. 


$1,676,339 per day in New Insurance 
Issued and Revived. 


$286,288.62 per day in ae to 


Policyholders and Addition to Re- 
serve. 

$164,025.94 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








OLDEST 


Southern Life 


Assets 





ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


- LARGEST - STRONGEST 
Insurance 
Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 
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Capital —_ Surplus ae 
Insurance in Fore evee 
Payments to Polic yheide rs since : Organization. 


Is Paying its Policyholders nearly intel 
GOOD TERRITORY FOR LIVE AGENTS 


Company 
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.092.00 
14, 138,137.61 


‘ $1,250,000.00 annually 

















No long sermon 


is needed 


to prove the salability of our Policies. 


More than two million of them in 








Samson > 
INSURANCE COM 
‘OM MASSACHUSETTS 


oF BOSTON 





WILLIAM N. COMPTON 


General Agent 
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force—hundreds more written every busi- pau By dg., 220 Broadway 
ness day. NEW YORK, N. Y. 
tion, the diners cheering for five William B. Clark, president of the 
minutes. Aetna (Fire), and the oldest director 
At the closing session on the last day, in point of service spoke for a few 


Vice-President Way presided and greet- 
ed the delegates who came from their 
group meetings in the following words: 

“The work of the convention is now 
completed. For your support and con- 
sideration and co-operation in the suc- 
cessful outcome of our labors I thank 
you one and all. I am very grateful 
for the many things I have had oc- 
ecasion to hear during the sessions. I 
can now only add the hope that you 
have gained something of personal 
pleasure during your visit and learned 
some things that may be to our mutual 
profit and advantage. At we again take 
up our work, let us remember that suc- 
cess for the individual agent and suc- 
cess for the Company require a loyal, 
strong, zealous effort by us jointly and 
individually. Let us all now combine 
to make 1914 the biggest and best year 


in the history of the Company. If the 
meeting has inspired you to werk with 
this determination it will have »cen a 


great success. I wish you a pleasant 
journey and a safe return to your 
homes and a very successful and profit- 
able season.” 


moments. President Dunham then took 
the chair and called upon Major Preston 


who spoke feelingly of the gathering 
of the field men. President Dunham in 
closing the convention said: 

“Major Preston's words make a fit- 
ting benediction,” said he, “some of 
you will doubtless be here fifty years 
hence, for that’s not a very long time 


when one gets my point of view of look- 
ing back upon longer than that. It has 
been a pretty good convention, that’s 
the impression I have gained of it. The 
time has come to dissolve and may we 
all carry away inspiration, ambition 
and high purposes. We have 5,000— 
yes, many more than 5,000—men in the 
field, and I wish we could bring them 
all together at such a meeting as this. 
We cannot do it, and we have to take 
the achievements and experiences of a 
year as a basis and select those whom 
we think best qualified to profit by such 
a convention. The time to dissolve is 
always a time of regrets, but I do not 
think Travelers men spend much time 
with regrets—they look in the other 
direction mostly. 
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HEARING THE TRUTH. 

By invitation, C. J. Doyle, associate 
counsel of the National Board of Fire 
Underwriters, addressed representative 
Kentucky business men at a special and 
largely attended gathering at Louisville 
on Tuesday. 

The purpose of the gathering was to 
consider the fire :nsurance situation in 
the State as induced through the re- 
cent passage by the Legislature of the 
oppressive Glen-Green bill. 

When the measure became a law the 
insurance companies refused to trans- 
act further business in the State, just 
as they claimed they would when the 
bill was under discussion. This action 
of the companies has proven a severe 
blow to general business interests, and 


unless remedial measures are devised 
shortly, conditiuns will become de- 
cidedly serious. The reason for the 


enactment of the legislation has been 
explained to the business men by the 
politicians responsible for its prepara- 
tion, but the statements and deductions 
proved anything but convincing or com- 
forting to the assured. The “other side 
of the question” has never been laid 
before the men most vitally concerned, 
and as Mr. Doyle's assertions can all 
bear close analysis and find speedy 
verification from official State records, 
the law-makers will have a hard time 
trying to square their late activities to 
their thinking constituents. 
NEW JERSEY LEGISLATION. 

The New Jersey house is scheduled 
to adjourn to-day. Insurance men had 
been warned to watch the proceedings 
or the last week closely. On Tuesday, 
almost without warning the house took 
up and passed a bill introduced by As- 
semblyman Richards, which if it goes 
through the Senate and is signed by 
the governor, will wipe out the Ramsay 
anti-rate discrimination act. Richards, 
the persistent enemy of insurance com- 
panies, has cried “insurance trust” un- 
til black in the face, and he is not in 
favor of any rate-making combination, 
however beneficial to the public. The 
tamsay luw has not been in operation 
for a year, but it has had the affect 
of making equitable rates for large and 
property owners alike. It has 
Cone away with favoritism. Although 
yperation of the act has had the 
effect of reducing rates companies have 
been satisfied. The principal complaint 


mall 


from the insurance ranks has come 
from the brokers. 

In the meantime, the house has re- 
fused to pass the agents and brokers’ 
qualification bill, providing for an ex- 
amining board. It looked as if this 
bill, backed by the New Jersey Asso- 
ciation of Local Fire Insurance Agents, 
would go through, but at the final dis- 
cussion it was pointed out by an as- 
semblyman that it would seriously 
cripple the mutual companies. A tear- 
ful word about farmers was enough to 
sound the doom of the. bill. 





UNPROTECTED DWELLINGS. 
The number of heavy losses on un- 
protected dwellings of heavy value de- 
serves notice. Many companies are 
reducing their lines on beautiful homes 


on country estates. The rates are too 
low to make the class profitable, and 


there has often been an unfortunate 
juggling of classification in order to 
lower the rates. In New Jersey an at- 
tempt is now being made to raise the 
price of insurance protection for beauti- 
ful homes in the country. A “farm 
risk” has been described by Atlee 
Brown, the New Jersey Rating Expert, 
as a place where produce is raised for 
sale. 





PASSING OF DUTCHESS FIRE. 





Poughkeepsie Company Pays $25,000 to 
San Francisco Fire 
Claimants. 





Satisfactory adjustment of two ac- 
tions brought against the Dutchess In- 
surance Company of Poughkeepsie, N. 
Y., permitted the winding up of the 
affairs of the institution, and this will 
now proceed with all reasonable rapid- 
ity. 

To satisfy the balance of claims in- 
curred in the San Francisco disaster of 
1906, $25,000 has been sent the Policy- 
holders Adjustment Company of Cali- 
fornia. For distribution among stock- 
holders and the payment of the expense 
of liquidation the trustees have $119,- 
000, which will net shareholders some- 
thing over 50 per cent. upon their stock. 





LIABILITY OF CHAUFFEURS. 

In the case of Bloom vy. Whelan, the 
Superior Court of Pennsylvania, has 
gone farther than ever in fixing the lia- 
bility of the driver of an automobile. 
In that case a car Was being run rapidly 
on the right hand side of a street car 
near the curb and a child stepped out 
into the street from a group of children 
and was injured. The court held that 
the driver should have anticipated that 
possibly a child might have run out 
of this group in front of the car. 





LOUISIANA AVERAGE RATE. | 

Fire Marshal Trousdale of Louisiana 
has given out some gratifying figures 
preliminary to the issuance of his an- 
nual report, which will be ready for 
distribution within the next two weeks. 
This preliminary report shows the aver- 
age insurance rate in 1911 was $1.58; 
in 1912, $1.49, and 1913, $1.34. 

The insurance written in 1913 aggre- 
gated $342,120,170, as compared with 
$294,880,540 in 1912 and $269,302,125 in 
1911. The increase in the last two years 
of insurance written is $72,818,045. 





ST. AUGUSTINE EXAGGERATIONS. 

President Jameson, of the Globe & 
Rutgers, has returned to New York 
after a trip South during which he 
visited St. Augustine, Fla., after the 
fire. The St. Augustine loss was much 
exaggerated by the newspapers through- 
out the country. Most of the companies 
have small lines. 




















The Human Side of Insurance 























WILLIAM BROSMITH 


William Brosmith, counsel for the 
Travelers Insurance Company of Hart- 
tord, holds a position in the insurance 
business that might be regarded as 
unique. In addition to being general 
counsel for one of the biggest com- 
panies, he has for years been a leader 
in particular branches, such as liability, 
accident, and general casualty lines. 
When each of these branches of the 
business had separate organizations of 
their own, Mr. Brosmith was always to 
be found in the inner councils of the 
underwriters, and his opinion on ques- 
tions of practice and general policy 
were always sought as they are now. 
He was president and also chairman of 
the executive committee of the Inter- 
national Association of Accident Under- 
writers and when that organization was 
merged with the Board of Casualty and 
Surety Underwriters, forming the Cas- 
ualty and Surety Underwriters Associa- 
tion, he became a member of its execu- 
tive committee and later, president. 
The most recent organization in the 
insurance business with which he has 
become actively identified, is the Asso- 
ciation of Life Insurance Counsel, which 
at present has a temporary organiza- 
tion with Mr. Brosmith as president. 


* - s 


Colonel Fred W. Fleming, vice-presi- 
dent of the Kansas City Life, is one of 
the “livest’” company officers in the 
country and never loses an opportunity 
to put his company forward, especially 
in a way that will create a favorable 
impression in those communities where 
it is doing business. Every time Col- 
onel Fleming makes a trip to look 
over the territory, he puts over some 
good publicity that gives his company 
thousands of dollars worth of advertis- 


ing free. When the newspaper ex- 
changes coming to our desk from the 
enterprising and enthusiastic South- 
west bear large headings like this: 


“El Paso Wonder City of the Country!”, 
why we know that Colonel Fleming is 
on another trip and is getting ten 
“sticks” of space on the strength of his 
genial and appreciative disposition— 
is mentioned in every paragraph. Leave 
and incidentally, the Kansas City Life 
that to the Colonel. 


Judge Clarence E. Weir, of the In- 
diana Superior Court is a candidate for 
renomination at the Democratic prim- 
aries on May 5th. In urging his claims 
friends of Judge Weir point to his en- 
joinment of fire insurance companies 
and their agents “from entering into 
any kind of collision to maintain rates 
or to fine agents or others for violating 
rules,” 


Although J. R. Wilson, brother of the 
President was appointed head of the 
publicity and promotion department of 
the United States Fidelity & Guaranty 
Company of Baltimore, months ago, the 
fact has just come to the knowledge 
of the New York World, which devotes 
a column of space to recording this 
late news (sic). President J. R. Bland 
of the surety company said regarding 
the matter: “Mr. Wilson was recom- 
mended to me by a prominent United 
States Senator. He visited me and | 
was impressed with him. A short time 
later he entered my employ and is now 
at the head of the development and 
promotions department.” 


a * * 


Thomas H. Scotland, the new assist- 
ant secretary of the Hartford Fire, was 
born in Scotland fifty years ago, and 
came to the United States in 1882. At 
the age of twenty he entered the agency 
of Knowles & Russell, Albany, N. Y. 
After ten years experience in local 
agency work he was appointed examin- 
er at the home office of the Hartford 
Fire. In 1898 he was elected vice-presi- 
dent of the Reading Fire Insurance 
Company, but returned to the service 
of the Hartford in 1902 when it rein- 
sured the Reading. In 1903 he was 
made general agent of the Citizens, of 
Missouri, and went to the home office of 
that Company, subsequently, being elect- 
ed secretary. In 1910 he returned to 
Hartford as Eastern general agent of the 
Citizens and superintendent of agencies 
of the Hartford. 

oe a * bs 

Charles Dodd, Jr., is a new “insurance 
man” who has just arrived in Newark. 
His father is the resident manager of 
the Royal Insurance Company. 

s- 


Dr, Moore Sanborn, formerly connect- 
ed as an executive officer with the 
Security Trust and Life, the Security 
Mutual Life and the American Union 
Life, was married last week to Mrs. 
Marie Grady of Los Angeles, daughter 
of General Dawson of Brownsville. Dr. 
Sanborn has been in Erie, Pa., since 
1909 as supreme watchman of the Home 
Watchmen of of the World. 

s a 


The Insurance Tennis League, of 
Hartford, Conn., held its annual meet- 
ing for organization with Roger W. 
Grant presiding. Four of the teams en- 
tered in last year’s league were repre- 
sented as follows: Aetna Fire, Aetna 


Life, Connecticut General Life and 
Phoenix Life. In addition a representa- 
tive of the Phoenix Mutual Life was 


present and gave assurances that that 
cffice would be able to place a team in 
the field. Richard R. King of the Aetna 
Fire was elected president and Allan 
Waite of the Aetna Life, secretary for 
the ensuing year. The league is espe- 
cially fortunate in securing the services 
of Mr. King to direct its operations, as 
he has had extensive experience in con- 
ducting tennis contests and is a player 
of rare ability. He has always been 
an enthusiast in this particular line of 
athletics, and during his college days 
at Yale won many honors with the 


racquet, 
* * * 


William R. Tiers, one of the oldest 
insurance men in Philadelphia, died 
from an attack of heart disease a few 
days ago. He was seventy-eight years 
old, and had been an insurance man for 
more than thirty-five years. 

” *~ *” 


William B. Clark, president of the 
Aetna Insurance Company. has returned 
from a visit to California. He gave 
some of his impressions of his Coast 
trip in a speech delivered before the 
Travelers Insurance Company’s conven- 
tion in Hartford last week. Mr. Clark 
has been a director of the Travelers’ for 
thirty-nine years, 
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ADMITS FIRST REINSURANCE 


EMMET GIVES REASONS WHY. 








Need for Excess Lines—Company Man- 
aged by Men of Standing and 
Unlimited Resources. 


Before retiring from office Superin- 
tendent Emmet, of the New York In- 
surance Department, admitted the First 
Reinsurance Company of Hartford to do 
business in this State as a fire reinsur- 
ance company. Carl Schreiner, United 
States manager of the Munich is presi- 
dent of the First Reinsurance. This 
Company applied for admittance some 
months ago and at that time was not 
permitted to come in. Carl Schreiner, 
thereupon, had drafted a bill permitting 
a company to do a multiple-line business 
in this State. Superintendent Emmet 
gave a hearing on the bill, after which 
it was introduced in the legislature, but 
killed in the committee when the Insur- 
ance Department refused to stani 
sponsor for it. 

Answers Only Argument Against 

Admission. 

Mr. Emmet has filed a statement ex- 
plaining why he consented finally to 
license the Company. He says it is ex- 
clusively a reinsurance and in no wise 
a direct writing company. He believes 
that the laws should Yecognize a dis- 
tinction between reinsurance and direct 
writing in respect to the State’s super- 
visory powers. The only argument 
against admitting the First Reinsurance 
is that it has charter powers, granted 
by Connecticut, which would enable it 
to do certain lines of reinsurance in 
Connecticut which it cannot do in New 
York. However, in the majority of the 
States the Company will be compelled 
to confine itself to the business of fire 
insurance. It does not seek to write 
other lines than fire reinsurance here. 
The Company is unwilling to abandon 
all of its Connecticut charter rights as 
a condition precedent to being admitted 
to do a fire reinsurance business in 
New York. It has filed with the de- 
partment an agreement not to exercise 
some of these charter powers even out- 
side of New York. 


Mr. Emmet says that some of the 


MAY REJOIN BOARD. 





Prominent Utica Local Agent Arrang- 
ing. to Re-enter Local Asso- 
ciation. 





Latest accounts from Utica, N. Y., 
are to the effect that the troubles that 
have agitated insurance circles there 
for several weeks, are in a fair way to 
satisfactory adjustment, and the agency 
which has been the particular storm 
center, will likely re-enter the local 
association. 


strongest men in fire insurance are con- 
nected with the First Reinsurance and 
he has faith in their intention to man- 
age it upon a high plane. He sees no 
1eason why policyholders should be ae- 
nied the protection it will give. In ad- 
mitting the Company, however, he does 
not seek to establish a precedent. it 
cannot be argued by direct writing com- 
panies that the admission of the rein- 
surance company with its excess chart- 
er powers should apply to them, 





FIFTY YEARS AT CORNING, N. Y. 





Frank D. Kingsbury, Insurance Agent, 
Celebrates an Anniversary—A 
Useful Citizen. 





Frank D. Kingsbury, who represents 
the Aetna, Commercial Union, Fire As- 
sociation, Fidelity-Phenix, Hartford, 
Hanover, Hamburg-Bremen, Liverpool 
& London & Globe, National, Phoenix 
of Hartford; Phoenix of London, Queen, 
Insurance Company of North America, 
and other companies, at Corning, N. Y., 
celebrated his fiftieth year in the busi- 
ness life of that city on March 26. His 
employes placed flowers on his desk 
and the “Journal” of Corning wrote a 
column about his career. 

Mr. Kingsbury is the senior member 
of F. D. Kingsbury & Co., an agency 
established in 1875. For twenty-seven 
years he was active in the control of 
the Corning Gas Company. He has been 
president and treasurer of the Corning 
Fire Department; president of the 
Board of Sewer Commissioners and of 
the Board of River Commissioners; and 
Was vice-president and executive officer 
of the Board of Water Commissioners. 
He has served as president of the Corn- 
ing Co-Operative Savings and Loan As- 
sociation since its incorporation; presi- 
dent of the Corning Opera House Com- 
pany; and president of the Board of 
Trustees of the First Presbyterian 
Church of Corning. The “Journal” pays 
a tribute to unselfish public service 
which has marked his residence in 
Corning. 





NATIONAL BOARD’S ANNUAL. 
The annual meeting of the National 
Board of Fire Underwriters will be held 
at the Waldorf-Astoria in New York on 
May 28. The National Board will have 
plenty of interesting subjects to talk 
about, as it has been a busy year. 
The National Board now has engineers 
making a study and survey of Orange, 
N. J., and Williamsport, Pa. 





MAKE SCRANTON INSPECTION. 

Pennsylvania fire marshals made a 
tour of inspection of Scranton, Pa., this 
week. They claim that business men 
are careless in regard to disposing of 
rubbish, and they believe that a large 
fire may occur in €cranton unless con- 
ditions are improved. 
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R. P. MILLER PRESIDENT. 





E. R. Hardy is Elected Secretary of 
the N. F. P. A.’s Local 





Chapter. 
The local chapter of the National 
Fire Prevention Association held a 


meeting at the City Club this week and 
elected Rudoiph P. Miller president and 
EK. KR. Harauy secretary-treasurer. Mr. 
Miller is Superintendent of Buildings 
fur Manhattan, New york. Mr. Hardy 
is assistant manager of the New York 
rire Insurance kxchange. 

J. O. Hammitt, chief of the Fire Pre- 
vention Bureau of New York city, talked 
of the work of his department. As 
illustrating the activity of the bureau 
he stated that corrections of defects 
had exceeded any previous quarter of 
the year by 160 per cent. during the 
first three months of this year. Mr. 
Milier illustrated by stereopticon de- 
vice the methods of testing fire-proof 
structures and materials by the New 
York City Building Department, Mr. 
Miller wiil have charge of the prepara- 
tion of the new building code for New 
York city. 





FIRES IN BOX FACTORIES. 





Littlefield & Moulton Loss in Lynn 
Foilows Others—Report on 
Water Sprinklers. 





The recent loss on the Littlefield & 
Moulton box factory in Lynn, Mass., 
calls attention to the recent number of 
these fires in New England. The Owens 
box factory and the Lynn Box Co. were 
two other losses that have attracted the 
attention of underwriters. 

At the Littlefield & Mculton fire the 
sprinkler system was overtaxed. Water 
damaged all of the stock in the build- 
ing not burned. A conservative esti- 
mate of the loss is about 60 per cen‘. 

The Underwriters Bureau of New 
England says that the weak water sup- 
ply, through Icng line of dead end main 
with a heavy draught off the same main 
for manufacturing uses, was the reason 
for sprinkler failure. The quick com- 
bustible quality of the material present 
overtaxed the system by opening ap- 
proximately 90 per cent. of the total 
number of heads, the dry system and 
weak water supply making this possible. 

AN EXPENSIVE PROCEEDING. 
Cost of Probing Questionable—Loss 

Greatly Exceeds Insurance 
Involved. 

A meeting of New England special 
agents to consider late developments in 
a Connecticut loss that has been under 
investigation for nearly eighteen 
months, was held in this city on Tues 
day. 

While the insurance involved is clos<¢ 
to $20,000, the money already spent in 
contesting the claim is said to greatly 
exceed that sum. 





INTRICATE LOSS SETTLED. 
Companies Liability on. Long Island 
City Macaroni Manufacturing 
Plant Determined. 





Settlement of the loss on the exten- 
sive Long Island City plant of the At- 
lantic Macaroni Company, burned on 
November 21, 1913, has been reached 
Adjusters J. W. Stephens and W. R. 


Pitcher, recommending the following 
apportionment: On old and new por- 


tious of main building, 297-301 Vernon 
avenue: Stock, value, $74,892.87, loss, 
$61,567.33; insurance $82,565; compa- 
nies pay, $66,196.89. On machinery, 
value, $57,900, loss $44,900; on patterns, 
value, $2,800; loss, $400, insurance, 
$2,435; companies pay, $347,860. 

The loss was an intricate one to adjust 
and all concerned in its settlement are 
entitled to congratulations upon the 
final outcome. 


POOR LOCAL BUSINESS. 





New York City Men Complain of Heavy 
Losses and of Steadily De- 
creasing income. 





Not for many years, according to 
local underwriters, has business been 
so unsatisfactory in New York city, as 
it has during the first three months of 
1914, 

Premiums have been shrinking steadi 
ly owing to the practice of merchants 
and manufacturers in carrying limited 
stocks, while losses for some unaccount- 
able reason, have increased in a remark- 
able manner. Fires, reported by the 
Patrol as being of a “trifling” nature, 
have develcped into large claims, either 
through smoke or water damage, or 
both, to the amazement of under- 
writers. 

Under the method of reporting claim 
se‘tlements now followed by the New 
York Board of Fire Underwriters, the 
fraternity as well as the community at 
large will be able to learn what it has 
been impossible hitherto, to ascertain, 
namely, the aggregate amount paid for 
fire indemnity in New York city in the 
course of a year. 

The figures, when available, it is pre- 
dicted, will be staggering 


ELLENVILLE, N. Y. AGENT DEAD. 





S. B. Low Long Prominent Passes 
Away—Future of Office Under 
Consideration. 





Samuel B. Low, for many years a 
leading agent of Ellenville, N. Y., died 


in that city on Saturday and was 
buried on Tuesday. 
Mr. Low had the representation ol 


such prominent companies as_ the 
Home, Hartford, Royal and Northern 
of London, and gave each a satisfac- 
tory business. Special agents of all 
companies in the office met at Ellenville 
yesterday (Wednesday) and discussed 
the future of the agency. 











FRED. S. JAMES 





URBAINE FIRE II 


“Two of the Oldest and Strongest Fire Insurance Companies of France” 


GENERAL FIRE ASSURANCE COMPANY 


OF PARIS, FRANCE 
ESTABLISHED 1819 


NSURANCE COMPANY 


PARIS, FRANCE 


ESTABLISHED 1838 


Agencies Desired in the Principal Cities and Towns 


FRED. S. JAMES & CO. 


UNITED STATES MANAGERS 
No. 123 WILLIAM STREET 


NEW YORK CITY 


Geo. W. BLOSSOM 
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FIRE ALARMS IN FACTORIES 


SPECIFICATIONS. 





N. Y. STATE 





Industrial Board Wants Co-operation 
With Fire Marshal and With Fire 
Commissioner Adamson. 





The special committee on fire alarms 
of the Industrial Board of New York 
State has issued proposed specifications 
for fire alarm signal systems in mer- 
cantile and manufacturing risks. In 
part they follow: 

“Specifications, wiring diagrams and 
floor plans showing complete equip- 
ment, including source of electrical 
energy and the location of fire alarm 
boxes and signalling devices, shall be 
filed in duplicate with the fire commis- 
sioner in the city of New York or with 
the State fire marshal in all other parts 
of the State, they being designated by 
law as the supervising authorities. Full 
information also shall be given regard- 
ing location of all exits, stairways and 
elevators together with a statement in- 
dicating the height and make of fire 
alarm equipment to be used and a 
schedule of signals indicating each floor. 

“A copy of the approved plans and 
specifications will be returned as au- 
thority to proceed with the work 

“Information shall be obtained from 
the supervising authority designating 
the location and number of boxes and 
signalling devices required in each 
factory building and a sketch showing 
this information will be furnished as a 
guide in preparing working plans in 
duplicate for approval. 

“All work shall be done in workman- 
like manner to the entire satisfaction 
cf the fire commissioner in the city of 
New York, or the State fire marshal in 
all other parts of the State. 

“Fire alarm signal systems heretofore 
installed in the city of New York and 
approved by the bureau of fire preven- 
ticn of said city may be accepted in its 
discretion by the Industrial Board upon 
formal application for such approval. 

Other Specifications. 

“All material shall be rigidly secured 
in position and when attached to 
masonry walls shall be properly fast- 
ened by metal expansion shields, or 
toggle bolts. Wooden plugs will not be 
accepted. When deemed necessary by 
the supervising authority to mount fire 
alarm apparatus upon a back board, 
such back board shall not be less than 
seven-eighths of an inch in thickness, 
filled with a non-absorptive compound, 
with an air space of at least a quarter 
of an inch behind the back board for 
the free circulation of air.” 


OVERHEATED FURNACES, 





Some Pertinent Remarks on the Subject 
By F. C. Moore, of the Hart- 
ford Fire. 





In view of the number of fires in New 
York State from over-heated furnaces 
(one company had twenty-three in a 
month) the following comments on the 
subject by Frederick C. Moore, of the 
Hartford Fire Insurance Company, are 
of considerable interest: 


“Over-heating of most furnaces is 


due to forgetting to shut off the 
draughts, but it is also quite possible 
with furnace damper regulators con- 


trolled by a thermostat, which are quite 
commonly used, under several condi- 
tions, so for instance, when the weather 
is so cold the furnace cannot raise the 
temperature enough to cause the ther- 
mostat to close the dampers, or when 
the thermostat switch is left so as to 
keep the dampers open, or if the spring 
of the actuating mechanism runs down, 
or if the battery suddenly gives out. 
The hot air furnace is without question 
the most dangerous of the dwelling 
heaters and the chance for neglect so 
great that the safe way is to give it 
plenty of room and protect the pipes 
from it properly. 

“There is certainly danger to an un- 
protected wooden ceiling from the 
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sparks that come out of the furnace 
door when coal is shoveled on a very 
hot fire, and it is advisable to protect 
any such ceiling. 

“The cold air intake for many fur- 
naces is of wood and often is carried 
down to the cellar floor where hot coals 
or cinders could come in contact with 
it, even though the last foot or two of 
it next to the hot-air jacket of the fur- 
nace is usually of metal, but the wooden 
part of the flue should never come 
down to the floor, and in fact some 
building codes require it to be of metal 
for at least ten teet back from the 
furnace, on the theory that when the 
furnace is pushed hard the air space 
may heat enough to endanger a wooden 
intake. 

“Of the danger of putting ashes in 
wooden receptacles it ought to be un- 
necessary to refe., yet it is a common 
practice.” 





WEST VIRGINIA APPOINTMENTS. 

The following are recent agency ap- 
pointments in West V.rginia: Aetna, 
C. T. Jimison, Hamiin; Ca.edonian, W. 
J. Elliott, Matoaka; A. C. Swearingen 
and F. S. Smith, Parkersburg; Common- 
wealth, T. D. Kern, Charleston; Con- 
cordia, D. E. Cox, Parkersburg; Conti- 
nental, N. R. Ruberts and S. B. Shearer, 
Charlestown; Fire Association, E. T. 
Chrystal, Terre Alta; B. L. Beall, Burns- 
ville; Fireman's Fund, N. R. Roberts, 
Charles and S. B. Shearer, Charlestown; 
fianklin, G. L. oe ssuvatsl, Ue.- 
menia, N. R. Roberts and S. B. Shearer, 
Charlestown; and H. L. Fleming, 
Clarksburg; German-American, G. 
Dzvies, Morgantown. 
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BUFFALO MUNICIPAL INSURANCE. 
Buffalo aldermen are wrestling with 


the problem of municipal insurance. 
Under the former system a yearly 
sinking fund was provided. The Mas- 


ten Park high school fire made heavy 
inroads on the fund. 


IMPORTANT SUBJECTS ARE UP. 





Annual Meeting in Pittsburgh on June 
10—Interest in Rate Commis- 
sion’s Report. 





The Pennsylvania Association of Local 
Fire Insurance Agents will hold its 
annual meeting in Pittsburgh on June 
19. It is thought that before the time 
of this meeting the Pennsylvania legis- 
lative commission investigating fire in- 
surance rates will have made its report. 
Naturally, agents are anxiously waiting 
to learn of the recommendations that 
will be made by the commission. The 
tendency cf the times is toward the 
enactment of anti-discrimination laws. 
Daily papers have twisted the remarks 
ef Chairman Baldwin, of the Pennsyl- 
vania Commission, into all manner of 
constructicns, including the advocacy 
*f State insurance. He has informed 
The Eastern Underwriter that he is not 
responsible for interpretation of views 
he holds and which he has not publicly 
expressed. 

The president of the Pennsylvania 
local agents’ association is Charles B. 
Lutz, of Bloomsburg, Pa. 


MOTION PICTURE HOUSES. 





How They Should be Constructed to 
Resist Fire—Advice From 
Alabama. 





The following advice about the con- 
structicn and operation of moving pic- 
ture theatres has been mailed by the 
Alabama Insurance Department: 
“Every motion picture machine be- 
fore being installed, the booth or room 
for such installation should be con- 
structed entirely of fire resistive mate- 
rial, which may include only brick, tile, 
concrete, hard asbestos board, or their 
equivalent. This booth should be 
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© cost of the American Ash Heap— 
despite the best efforts cf fire fight- 
ing facilities. 
a fire—and time to extinguish it. The 
loss occurs in the interim—and that’s 
exactly where a NATIONAL UNION 
policy operates automatically as an in- 
stant protector. 
\\ QUALITY SERVICE— it gets it from the 

- NATIONAL UNION, which offers the ad- 
vantages of this service to good Agents 
in open territory, who desire more of 
- personal touch and less of a 
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placed directly over entrance, sufficient- 
ly high as not to interfere with or con- 
gest the hasty exit of patrons. There 
should not be more than two openings 
in booths, one for observation by the 
operator and one for operation of ma- 
chine. All openings should have doors 
constructed of metal not less than three- 
sixteenths inch thickness and all of the 
doors so arranged as to admit of ready 
closing by the operator. The shelves 
and all furniture within the booth 
should be constructed of incombustible 
material, and accumulation of waste 
should be looked after daily. The 
motion picture machine should be se- 
curely fastened to the floor to prevent 
accidental overturning. The portable 
booth should be used only for the tem- 
porary one night exhibition of motion 
pictures, and consent to these exhibi- 
tions should be refused if the building 
proposed for the exhibit has no emer- 
gency exit. At least two standard hand 
chemical ‘extinguishers should be pro- 
vided and located in an acceptable place 
within easy reach of the operator. 
Neither smoking nor the keeping, nor 
use of matches should be permitted in 
any booth where a motion picture ma- 
chine is installed. Each machine, while 
in operation, should be in charge of an 
experienced operator. The entrance 
door to the motion picture machine 
booth should be kept closed but not 
locked, when an audience is in the build- 
ing. No motion picture machine should 
be installed, maintained or operated in 
any building that does not abut direct- 
ly upon a street; nor any such machine 
be installed or gperated in connection 
with any exhibition room contained in 
the building occupied as a hotel, tene- 
ment house, or lodging house; nor in 
factories of workshops, except where 
the exhibition room and motion picture 
machine are separated from the rest of 
the building by unpierced fireproof 
walls and floors; and in no case shall 
the main floor of such exhibition room 
be more than four feet above or below 
the grade level. All motion picture ex- 
hibition rooms should be provided with 
at least two separate exits, one of 
which should be in the front and the 
other in the rear, both leading to un- 
obstructed outlets on the street. The 
aggregate width in feet of such exits 
should be not less than one-twentieth 
cf the number of persons to be accom- 
modated thereby. No exit shall be less 
than five feet in width and there shall 
be a main exit not less than ten feet 
in total width. All seats in any exhibi- 
tion room for moving picture machine 
shall be not less than thirty-one inches 
from back to back securely fastened to 
the floor; they shall be so arranged that 
there will not be more than thirteen 
seats in a line between aisles, nor more 
than six between any seat and an aisle.” 





“SAWDUST PUTS OUT FIRES. 





Interesting Experiment in New Britain, 
Conn., by International Associa- 
tion of Fire Engineers. 





Experiments have been conducted at 
the Stanley Works in New Britain. 
Conn., for the extinguishing of fire 
burning lacquer by means of sawdust. 
The low cost of the material used and 
its simplicity were recommended. The 
conclusions of the test in part follow: 

1. Sawdust, if spread over the sur- 
face, will readily and successfully ex- 
tinguish fires of inflammable liquids. 

2. The character of the sawdust 
whether from soft wood or hard wood, 
appears to be of no importance. 

3: The amount of moisture contain- 
ed in the sawdust is apparently not a 
factor. 

4. The depth of the lacquer in the 
small-sized tank was of no importance. 

5. Sand is not satisfactory in ex- 
tinguishing fires. 

6. The sawdust can be best handled 
by means of a _ long-handled, light 
shovel, substantially built. 

7. Admixture of sodium bicarbonate 
very much increases the efficiency of 
sawdust. 
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DEMANDS LLOYD'S PUBLICITY 


BRITISH PAPER WANTS FACTS. 








Prints “Trust Deed” of Underwriting 
Groups and Says They Do Not 
Protect Public. 





A campaign in England for public dis- 
closure of the ability of Lloyd’s under- 
writers to meet their obligations is be- 
ing waged in several British journals, 
notably the “Policy Holder’ of Man- 
chester. That paper says that the idea 
that Lloyd’s Underwriters do not fail 
is erroneous, to prove which it cites a 
number of such failures, including those 
of Arthur S, M. Heathcote, $150,000 lia- 
bilities; A. R. T. Richards, with $110 
assets and $50,000 liabilities; R. D. 
Hodgson, Harvey A. B. Combe, Sir 
Francis Vane and Richard Carthew Mid- 
dleton, whose liabilities were $130,000, 
assets nil. 

The Trust Deed. 


The “Policy Holder” prints the Lloyd’s 
trust deed, an examination of which, 
it alleges, shows that after premiums 
and other moneys have been paid into 
the fund they are to be used “for the 
payment of any losses, claims, returns 
of premiums, reinsurance premiums, 
and for the payment of any expenses 
whatsoever, including any salary, com- 
mission or other remuneration in con- 
nection with the conduct or winding up 
of the business.” This means that the 
so-called trust funds may be used in 
precisely the same way that any insur- 
ance office uses its premium revenue. 
The money is not set aside for the 
settlement of claims and there is no 
stipulation as to the maintenance or re- 
plenishment of the fund, but it ig used 
for the payment of any expenses what- 
soever. 

The “Policy Holder” points out that it 
is generally known that the members 
of Lloyd’s usually operate in groups, 
and many members of groups take no 
active part in the business. Some have 
no office or connection with the city at 
all, but merely take profits when they 
can, or pay claims when they arise. The 
Trust Deed of the Lloyd’s points out 
that the members underwrite in asso- 
ciation, but not in partnership with each 
other. The underwriting for the group 
of members is conducted and managed 
by one of the number, called “the 
agent,” and this agent has considerable 
power under the Deed. Each under- 
writer agrees that the premiums and 
moneys received shall be held in trust 
by not less than two trustees, one of 
whom shall be the agent. These trus- 
tees may themselves use the money for 
any of the specified purposes, or may, 
at their absolute discretion, pay the 
same to the agent for the purpose of 
being so applied, without any liability 
on the part of the trustee (other than 
the agent) to see to any such applica- 
tion, or for any misapplication thereof. 


Necessity of Publicity. 


The “Policy Holder” contends that 
the safeguards set up are of little value 
and that what is needed is publicity. 
The Lloyd’s Underwriters avoid every 
class of business where publicity is 
obligatory and they never avail them- 
selves of the methods set out in the Act 
of Parliament of depositing the com- 
paratively small sum of $10,000 with the 
Board of Trade and of filing an annual 
statement. 

“It must be remembered that so far 
as the public is concerned each of the 
511 members is a separate institution,” 
the “Policy Holder” concludes. “If a 
person is insured at Lloyd's say for 
$100,000 and the policy is signed by 
twenty underwriters, it constitutes in 
practice twenty different policies. Some 
of the twentieths may be paid, some 
may not. It is a matter of no import- 
ance to the signatories, for they are only 
responsible for their own proportion, but 
in case of a dispute an unfortunate 
claimant might have to enter twenty 
different actions.” 





CO-INSURANCE PROBLEM. 





Should Assured Contribute to $1,200 
Loss if He Carries $3,000 Total 
Insurance. 





Here is an apparently simple adjust- 
ment problem over which half a dozen 
insurance men in this field, including 
company Officials, adjusters and special 
agents, have found themselves in dis- 
agreement: 

Value $5,000. 

Insurance $3,000. 

Loss $1,200. 

$2,000 insurance with 80 per cent. 
co-insurance clause. 

$1,000 insurance with no co-insur- 
ance clause. 

The $2,000 insurance with the 80 per 
cent. co-insurance clause pays $609. 
How much does the $1,000 policy pay? 

General adjusters in New York, seen 
by The Eastern Underwriter, say that 
there is no problem as the $1,000 policy 
pays $400, the assured contributing $200. 
The other side of the controversy is 
that the assured has ample insurance 
to pay his loss and should not be made 
to contribute. 





CLASSIFICATION MEETING. 





National Board’s Committee to Confer 
With Insurance Commissioners in 
Chicago on Monday. 





Herman L. Ekern, chairman of the 
special committee on fire insurance 
rates and rate-making of the National 
Convention of Insurance Commissioners, 
has invited the committee of seven on 
Classification of the National Board of 
Fire Underwriters to meet with the 
commissioners in Chicago on April 13. 
E. G. Richards, chairman of the classi- 
fication committee, has accepted the 
invitation. Other members of the com- 
mittee are Charles H. Coffin, John H. 
Stoddart, F. C. Buswell, H. A. Smith, 
C. D. Dunlop and George W. Babb. 

The commissioners rating committee 
consists of Messrs. Ekern, Wisconsin; 
Revelle, Missouri; Mansfield, Connec- 
ticut; Preus, Minnesota; Shehan 
Maryland; Moore, Ohio; Emmet, New 
York; Johnson, Pennsylvania and Van 
Valkenburg, Idaho. Messrs. Emmet 
and Moore are now out of office. 

Chairman Ekern said in a statement 
this week: “It is proposed to consider 
methods of securing satisfactory data 
and standards for rate-making in fire 
insurance and to what extent co-opera- 
tion between the insurance commis- 
sioners and the insurance interests 
can in practice permanently contribute 
to this end.” 





A PRECAUTIONARY MEASURE. 





Building Ordinance at Canandaigua 
Affects Evaporating 





Plants. 
By the terms of a newly adopted 
ordinance at Canandaigua, N. Y., no 


building used for evaporator purposes 
shall be constructed within 75 feet of 
wooden structures, unless it be com- 
posed of fire-proof material. 

This safety and most sensible deci- 
sion is the outcome of a recent severe 
fire in a prominent evaporator plant 
in the city, and the attempt of its 
owners to re-build in a thickly settled 
portion of the community. 


FOR FEDERAL SUPERVISION 


VIEWS OF MANSFIELD, OF CONN. 





“Insurance Should Be Recognized as a 
Material Part of Commerce,” 
He Says. 





Insurance Commissioner Burton E. 
Mansfield, of Connecticut, in his annual 


report made to Governor Baldwin, 
comes out emphatically for Federal 
supervision of insurance. He says: 


“I firmly believe that Federal super- 
vision is desirable to the exclusion of 
supervision by the States, and that one 
way to procure it is by creating an at- 
mosphere in which it can breathe and 
live; that in spite of their previous de- 
cisions, the courts must realize that 
there is a condition which demands that 
insurance be recognized as a material 
part of commerce and commercial trans- 
actions—in fact, is commerce; that 
when and if that recognition should 
ever come, the solution of the problem 
before us will be at hand; and that the 
present tendency of the Federal Gov- 
ernment to supervise great industrial 
and commercial enterprises would be ex- 
tended naturally to embrace insurance; 
that this would result in the establish- 
ment of a national department, to 
which all State departments would have 
to yield, except as to those corporations 
confining their operations within the 
State of their creation.” 

1913 Figures. 

Statistical tables made up from the 
returns of 162 fire and fire and marine 
insurance companies doing business in 
Connecticut on December 31, show the 
following important items: Premiums 
earned, $282,354,825.79; losses incurred, 
$159,073,478.79; per cental of losses to 
premiums, 56.34; underwriting gains 
in surplus, $6,352,440.46; interests and 
rent earned, $24,368,514.77; investment 
gains in surplus, $4,732,105.93; total 
gains in surplus, $8,660,211.14. 

The total business transacted in Con- 
necticut shows the net risks written in 
1913 to be 10658 per cent. of the 
amount written in 1912, or $32,679,371 
more. The losses incurred in 1913 were 
107.40 per cent. of the amount of losses 
incurred in 1912, or $170,916.74 more. 
The net premiums received show an in- 
crease of $207,818.73. The losses paid 
in 1913 were 111.95 per cent. of the 
amount paid in 1912, or $262,599.83. 





INSURANCE ON ENGINE HOUSES. 


The Hartford Common Council has 
decided not to change the present sys- 
tem of insuring fire department prop- 
erty by creating a sinking fund. At 
first the board of fire commissioners de- 
cided to give up insurance except on 
automobile apparatus and a few other 
items. After investigation it was found 
that the city now pays a rate of 80 cents 
for three years, with a premium of 
$2,300, covering all buildings, contents 
and apparatus. It would cost from 
$3,000 to $3,500 for three years to in- 
sure only motor apparatus, fire alarm 
equipment and one engine house. Dur- 
ing this fiscal year three pieces of auto- 


mobile apparatus have been damaged by | 


fire. 





The Philadelphia fire department is 
making inspections of buildings in the | 


congested district. 





NEW YORK COUNTY MUTUALS. 





Tompkins County Leads With Insurance 
in Force—Preferred, of Chenango 
County, Next. 





New York town and county co-oper- 
ative fire insurance corporations having 
more than $5,000,000 insurance in force 
cn December 31, 1913, as compiled by 
the New York State Insurance Depart- 
ment, follow: 

Tompkins County .......... $38,850,610 
Preferred, Chenango 12,608,849 
Monroe County 8,912,291 
WHCHIMS VEE oo ccccieses 8.633,566 
Empire Co-operative ........ 7,579,587 
Co-Operative Fire .......... 6,276,424 
Otsego Mutual 5,401,531 
Pioneer 5,333,543 
5,179,140 


Three New York mutuals which were 
reinsured the last month of last year, 


are the Amsterdam, of Montgomery 
County; the Hamilton, of Madison 
County; the Hudson Valley, of Greene 
County. 





ADVERTISING FOR TROUBLE. 


The business world has come to rec- 
ognize that intelligent advertising 
pays, but there is such a thing as go- 
ing too far. We have noted recently 
on the letter-heads of two different and 
prominent local agency firms a kind of 
motto printed in red ink. In one case 
the words “Your friends after the fire;” 
in the other case, where the agent was 


also engaged in the real estate busi- 
ness, “We sell the earth and insure 
everything on it.” This is dangerous 


advertising, and it does not require a 
prophet to foretell that if there are any 
dishonest losses in the towns where 
these two agencies are domiciled they 
will be apt to be insured in the com- 
panies represented by these agents, 
and sooner or later lawsuits will re- 
sult and the consequent injury, if 
nothing else, to the business of these 
agents will far outweigh any benefit 
from this get-rick-quick method of ad- 
vertising.—The Hartferd Agent 





An investment of $7 in a Pyrene Fire 
Extinguisher saved R. W. Webb, of Nor- 
folk, Va., a loss of $4,000, through the 
extinguishment of a fire in his motor 
boat Wanda. 
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BROKERS’ ACTIVITIES 











Large Lines for J. M. Byrne & Co. 

Jos. M. Byrne & Co. have been made 
brokers of the general schedule of the 
Pittsburgh Railways Company. The 
line amounts to more than $14,000,099, 
and is all placed in Pittsburgh. It is 
reported that at one time the business 
was divided among sixty agencies. 

Jos. M. Byrne & Co. have also secured 
the schedule of Bebar Valley Traction 

o., Beaver County, Pennsylvania. The 
Byrne Company has for sometime 
handled most of the line of the Public 
Service Corporation in Essex County. 
They place the railroad schedule, 
amounting to $15,250,000, most of the 
gas property and some of the electric 
light property. 

+ * 
Carried by Maryland Casualty. 

It is understood that the Maryland 
Casualty Company's liability policy is 
held by the Thompson, Starrett Com- 
pany, contractors for the new Equitable 
building at Broadway and Cedar street. 
An accident upon the property several 
days ago resulted in the killing of one 
iron-rigger and the severe injury of, 
three others. 

= >. . 
Equitable Building Insurance. 

Insurance upon the Equitable build- 
ing, 120 Broadway, is being placed by 
Marsh & McLennen, coverage being 
hard on account of owners and contrac- 
tors as interest may appear. 

The rate now paid is 15 cents per 
annum. Once the structure be com- 
pleted it is figured the indemnity car- 
ried will aggregate several million dol- 
lars. 


. e . 
Pinkney Case Up for Argument. 

The case of Charles N. Pinkney, of 
New York, convicted in the Court ot 
Special Sessions on a charge of placing 
insurance in unauthorized companies, is 
up for argument in the Appelate Di- 
vision, New York. The insured was a 
man named Schultz, of Philadelphia, 
and the policy was procured trom an 
agent named Harry Woodstock, who in 
turn obtained the policies from Pinkney. 
The companies were the Property In- 
surance Company of London, and the 
British Union and National Insurance 
Company of London. Schultz had a 
loss of $20,000, but was able to collect 
only $5,000. Complaint was made to 
the insurance department. 

The contention of Pinkney is that 
inasmuch as neither the property in- 
sured nor the company insuring was 
located within the jurisdiction of the 
State of New York, a conviction would 
not lie as no offense against the law of 
New York State had been committed. 
The position of the Insurance Depart- 
ment is that the situs of the property 
insured was not material. the question 
being, Had the business of insurance 
been conducted within the State? The 
Department contends that the insurance 
that no 


law was enacted to provide 
foreign insurance of any State or 
country, whether acting through its 


managing office or agents, should be per- 
mitted to evade responsibility to the 
State of New York by negotiation or 
transaction within this State of the busi- 
ness of insurance unless the insurer as 
a condition precedent had obtained 
permission to transact the business of 
insurance. 
* ¢ 6 
Re-elect A. C. Hegeman. 

At a meeting of the directors of the 
Fire Brokers’ Asociation of New York 
A. C. Hegeman was elected president; 
F. S. Little, vice-president; F. W. Still- 
man, treasurer; and George W. Will, 
secretary. It is understood that John 
A. Eckert, who was first vice-president, 
declined re-election, withdrawing in 
favor of Mr. Little. 

* a . 
National Board in Firemen’s Controversy 

The National Board has referred to 


J. Doyle, asociate counsel, the ques- 
tion of the data demands of New York 





-ing brokers. 


State fire departments under the 2 per 
cent. tax law, which has been worry- 
The Fire Brokers’ Asso- 
ciation of New York have turned over 
the matter to their attorney, and both 
lawyers will confer and come to a de- 
cision which will guide the brokers. 


~ * * 
To Sail for Europe. 
President Davidge, of Johnson & Hig- 
gins, will sail for Europe next week. 





IS COST OF 
‘ GETTING BUSINESS. 


WHAT 





(Continued from page 1.) 
Munich, American of Newark, Firemen’s 
of New Jersey, Commercial Union, Fi- 
delity-Underwriters Hanover, Boston, 
City of New York, Equitable and New 
Brunswick. Mr. Hubbard says: 

“I presume it is true that the ex- 
pense of conducting a broker’s office 
is as much as the local agent, but the 
income of the two is entirely different. 

“On the broker's side his volume of 
business is from insurance placed for 
clients on property in the teriitory con- 
trolled by the New York Fire Insurance 
Exchange and which they receive 15 
and 20 per cent. commission and this 
class gives them very large returns a3 
the value of the property is so great. 


The suburban lines of which the New 
York brokers are entitled to 10 per 
cent. are the lines placed by these 


brokers for their New rork clients on 
property located in the local agents’ 
territory, such as their dwellings and 
contents, which take a very low rate 
and we get a very small commission as 
per the following illustration: $2,000 at 
50 cents for three years. Premium $10. 
The local agent is allowed 20 per cent 
commission on which he allows the 
broker 10 per cent. or $1, and the agent 
has $1 and the following expense: 

“Inspecting the property, writing the 
policy, mailing it to the broker and the 
daily report to the company, and, later, 
mailing a bill to the broker for pre- 
mium and the return of the receipt, 
pestage alone would be at least 10 
cents. 

“The expense of maintaining an office 
of a local agent will average 8 per cent. 
of the income. 

“I do not think that the expense of 
the broker or agent vary much, but the 
receipts of the New York broker is 
considerably more on account of the 
large amount of insurance carried by 
his clients, and he walks into the office 
of the company and the business is 
written for him and delivered. 

“I think the commission ought to be 
increased from 10 to 15 per cent. for 
the brokers, but at the same time, the 
local agent’s commission should be at 
least 25 per cent. and the company 
should send all business in the local 
agent’s territory to them to be written 
so that he would and should get the 
over writing commission which is not 
done. The company writes the larger 
amount in its own offices or through its 
head suburban agent with an office in 
New York city and thus loses a large 
income which it is entitled to receive.” 

Syracuse Expenses. 

The expenses of the local agent in 
the large up-State city are given as 
follows by McGuire & Company, Syra- 
cuse, writing to The Eastern Under- 
writer: 

“We figure that in this office 50 per 
cent. of our net commissions go to pay 
our legitimate expenses, which leaves 
us but a small margin of profit unless 
we do a large volume of business.” 





MARYLAND INSURANCE BILLS, 


The ‘Maryland Senate has passed 
Bill 691, regulating the powers of fire 
insurance companies. House bill 445, 
relating to insurance brokers, has 
reached its third reading. House bill 
940, incorporating the National Fire In- 
surance Company, of Snow Hill, has 
been favorably reported. House bill 67, 
regulating the insurance department of 
savings banks, has been unfavorably 
reported, 





Nord- Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 


ESTABLISHED 1857 
STATEMENT JANUARY I, 1914 


PABORE sc ccciccccccce tabeseveneces eveee $1,439,399.53 
Liabilities ......cce.0. Ccencecessoaceeee 579,631.12 
DUCMINS oc ncnscssecasces 44 satsenrseees ee 859,768.41 


UNITED. STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEWHAN, United States Manager 


Agents Wanted in Principal Cities and Towns 
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TWO HUNORFD AND FOURTH VFAR 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 





WESTERN 
ASSURANCE CO. 


of Toronto, Canada 
FIRE and MARINE 


UNITED STATES BRANCH 


January 1, 1914 
(jutiipatsiobsmedeseabvceen’ $2,578,165.43 
1,053,888.67 





UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 


39 South La Salle Street - Chicago 


Assets 
PACIFIC DEPARTMENT: 

N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 


W. R. BROCK, President 
W. B. MEIKLE, Vice-Pres. & Gen. Man. 














INSURANCE COMPANY OF NORTH AMERICA 
FHILADELPEIA, PA. 


MARINE 


AND INLAND TRANS- 
PORTATION, MOTOR 
BOAT, TOURIST 
FLOATER,AUTO- 
MOBILE FLOATER, 
PARCEL POST 


LOSSES PAID SINCE 


ORGANIZATION 
$164,800,757. 


FIRE 


AND TORNADO 
RENT, LEASE, USE 
AND OCCUPANCY 


CAPITAL - $4,000,000 
ASSETS - $17,938,784 
LIABILITIES - $9,193,374 


NET - SURPLUS $4,745,410. 
SURPLUS TO POLICY HOLDERS $8,745,410. 


EUGENE L. ELLISON President 
BENJAMIN RUSH, Vice-President T. HOWARD WRIGHT, Sec’y and Treas. 
JOHN O. PLATT, 2nd Vice-President SHELDON CATLIN, Ass't. Secretary 























JOHN L. DUDLEY, Pres. JOHN E. KING, Vice-Pres. GEORGE E, WOOD, Vice-Pres. 


The John L. Dudley, Jr. Co. 


84 William Street, New York City 
General Agents in the U. S. for the Arlington Fire, of Washington, D. C. 


GENERAL AGENTS SUBURBAN DEPARTMENT: 
Western Assurance, of Canada Sterling Fire, of Indiana 


HEAD SUBURBAN AGENTS: 
Atlas Assurance Co., London; Sun Underwriters, London; 
Germany; County Fire, Philadelphia 
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NEW JERSEY NOTES 











RATE BILL PASSES HOUSE 


COMPANIES 





CANNOT COMBINE. 





Assemblyman Richards’ Efforts to Kill 
Ramsay Act—Agents’ Bill Fails 
To Pass Assembly. 





The New Jersey House has passed by 
a vote of 33 to 16 a rate-making Dill, 
introduced by Assemblyman Richards, 
and aimed to do away with the present 
anti-rate discriminating statute, known 
as the Ramsay law. On the same day 
the House refused to pass the agents 
and brokers’ qualification bill, provid- 
ing for an examining board of three. 
This bill had the co-operation of the 
local agents. The rate bill follows: 

“No two or more insurers shall com- 
bine or agree together by any means 
whatsoever to fix a rate of insurance, 
nor shall any insurer enter into any 
combination or agreement whereby a 
uniform rate of insurance shall be es- 
tablished or maintained, or whereby 
free competition in rates or otherwise 
between such insurers shall in any 
manner be restrained. It shall be law- 
ful for two or more insurers, by written 
agreement, to establish a bureau or 
agency for the purpose of ascertaining 
and reperting upor the condition or 
physical aspect of any risk and for the 
inspection of such risks; provided, 
however, that such agreements estab- 
lishing such agencies or bureaus shall 
de first approved by the Commissioner 
of Banking and Insurance and such 
agreements shall at any time be subject 
to alteration or recision by such com- 
missioner. 

“Nothing herein contained shall be 
construed as permitting any such 
agency or bureav to suggest directly 
or indirectly any rate to be charged for 
insurance by any insurer, nor shall any 
such agency or lureau by any device 
whatsoever seek to publish, establish or 
advise any insurer to charge any cer- 
tain or approximate rate or in any man- 
ner restrain competition in rates of in- 
surance. Any officer, director, or 
agent of amy such insurer or such 
agency or bureau who shall offend 
against the jrovisions of section 2 or 
section 3 of this act shall be guilty of 
a misdemeanor.’ 





SURPRISE IN HAHNE LOSS. 





Several Times as Large as Adjusters 
Thought at Time of the 
Fire. 





The General Adjustment Bureau has 
settled the Hahne & Co. loss in Newark 
for approximately $6,500 on stock and 
fixtures, on which there was $1,500,990 
insurance; and $3,000 on building on 
which there was $1,000,000 insurance. 

The developments following this fire 
were a complete surprise to adjusters 
and underwriters. The first reports 
were that the loss was less than $2,000. 
It developed, however, that some stock 
on every floor was damaged; as were 
also different floors of the building. 
The fire started from burning grease 
that came from the kitchen. The 
flames were up a ventilator, which had 
a revolving fan at the top. 

As soon as claim was handed over 
for adjustment there was considerable 
interest expressed by New Jersey fire 
insurance men as to who carried the 
insurance. It developed that mest of 
it is in stock companies 





O’DAY SPRAINS WRIST. 
Edward O’Day, of the fire insurance 
rating division of the New York Insur- 
ance Department, is confined to his 
home. Several days ago he fell and 
sprained his wrist. 


= 





JERSEY VIEW OF KY. CRISIS. 

The Newark “News” in a long edi- 
torial on the Kentucky situation sums 
up as follows: 

Although the Glenn-Greene law is 
not to go into effect until the mid- 
dle of June next, eighty-eight fire 
insurance companies doing  busi- 
ness in Kentucky have given notice 
of their intention, if the law is en- 
forced, to retire from the State. 

One feature of the law to which 
the companies seem to take the 
greatest exception, is that it re- 
quires the companies to give the 
State Insurance Board their tariffs, 
inspection reports and any other in- 


formation regarding rates, or the 
making thereof, which may be 
asked for. 


It is not difficult to perceive how 
the State might properly insist on 
this if the insurance companies 
were situated with respect to the 
commonwealth as railroads are. 
But fire insurance companies are 
not tied down to fixed localities in 
which to do business. They may 
insure here, or there, just as it 
suits them. So, if nothing is done 
to relieve the tension between now 
and June 15, next, it is not unlikely 
that Kentucky may have to go 
through the unpleasant, not te say 
unfortunate, experience which Mis- 
souri had in a similar encounter. 
It is difficult to see how the out- 
come can well be any different in 
Kentucky from what it was in Mis- 
souri. Kentucky bankers realizing 
this have petitioned the Governor 
to call an extra session of the legis- 
lature to repeal the law, but he has 
declined to do so. 





LIQUOR DEALERS’ INSURANCE. 

Members of the executive committee 
of the Essex County Liquor Dealers’ 
Association have been investigating the 
operation of a company which says it 
aims to insure members of the New 
Jersey Liquor Dealers’ Association 
against fire at a lower cost than the 
stock companies charge. Names of the 
directors of the State Association have 
been used without authorization. The 
attention of the New Jersey Department 
of Banking and Insurance has been 
called to the matter. 





CAN’T BE PAID TWICE. 

Thomas Wells, a store keeper of Rose- 
dale, N. J., must pay the Fire Associa- 
tion of Philadelphia $2,000 which the 
Company paid him on an insurance 
policy after his property was destroyed 
by fire, because he received $5,000 from 
the Atlantic City Railway Company on 
the claim that the fire was started by 
sparks from a locomotive. 

The notice that the suit had been 
filed was printed in The Eastern Under- 
writer of last week. 





SETTLE CHURCH LOSS. 

The General Adjustment Bureau has 
settled the Congregational Church loss, 
Montclair, N. J. The companies will 
pay $100,000. The total insurance car- 
ried was $109,000, but a slight salvage 
cf some of the heavy stones was af- 
fected. 





TO APPRAISE LASTS. 

A meeting of companies interested in 
the Banister shoe loss in Newark was 
held in N>w York on Wednesday of 
this week. The only hitch is in the 
claim over shoe lasts, which the compa- 
nies think is exhorbitant. The lasts 
will probably be appraised. 


NEW A. D. T. HEARING. 

The fire alarm tangle in Newark, fol- 
lowing the barring from headquarters 
of the A. D. T., resulted in another 
hearing being held on Tuesday evening. 
The A. D. T. and the Fire Board have 
both issued statements, 
which A. D. T. service is attacked; 
in the other political wire-pulling 
charged. 
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Capital Stock - - 
Liabilities 


Net Surplus ° ° 
Total Assets - 


C. E. Sheldon, V. Pres’t. 
F. Hoadley, Secretary 





Fire, Tornado and Automobile Insurance 


American of Newark 


Chartered in 1846 


Special Reserve F ond 


P. L. HOADLEY, 











- $1,000,000.00 
5,452,043.92 

7 300,000.00 
- 3,252,859.29 
- $10,004,903.21 
President 
C. W. Bailey, V. Pres‘t. 
A. C. Cyphers, Treas. 
































MANAGER SCHROEDER DEAD. 





Head of Aachen & Munich Fire Passes 
Away at Aix-la-Chappelle, 
Germany. 





Death came to Fritz Schroeder, gen- 
eral manager of the Aachen & Munich 
Fire Insurance Company, of Aix-la-Chap- 
pelle, Germany, on Sunday. 

Though of a _ sturdy frame Mr. 
Schroeder undermined a natufally rug- 
ged constitution by over-work, and for 
the past few years had not been able 
to give his entire time to business 
affairs. 

He became associate manager of the 
Aachen & Munich about twenty years 


ago, and personally arranged for its 
entry into this country in 1895. He 
came to the United States a number 


of times, his last visit being in 1996, 
when in company with J. A. Kelsey, the 
United States manager of the Aachen 
& Munich, he went to San Francisco 
where his Company had considerable 
business. 

Of a kindly disposition, and thorough- 
ly informed as to general insurance 
conditions in the larger part of the 
civilized world, Mr. Schroader was 
widely known to and respected by un- 
derwriters both at home and abroad. 
































GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK. 


ORGANIZED 1859. 


Statement, January 1, 1914. 
Cash Capital ....... $1,000,000.00 
ED: Gita wtbe ai0.6 a0 7,260,197.27 
Net Surplus ........ 2,596,266.99 
Surplus for Policy 


Holders ......... 3,596,266.99 


HEAD OFFICE 
Cor. William & Cedar Streets 


























LOWEST BIG STORE RATE. 

The rate on the building of L. Bam- 
berger & Co., Newark, is said to be the | 
lowest department store rate in the! 
country: 25 cents for three years. The 
Company carries insurance in the Indi- | 
vidual Underwriters, Lloyds, mutuals 
and stock companies. | 





BOSTON FIRE LIMITS. 

The Beston City Council has been 
asked to further extend the date of ap- 
plication of the new fire limits, so that 
all wooden buildings now under con- 
struction may be completed when the 
extended limits go into effect. 





APPOINT B. M. CROSTHWAITE & CO. 

The Newark Fire has aprointed B. M. 
Crosthwaite & Co., New York, as head 
suburban agent. 

































For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital > - $1,000,000 00 
Cash Assets - - 4.743,233.00 
Cash Surplus to Policy 
Holders - - - 1,741,305.00 


The real strength of an insurance ¢ ompany ts in 
the conservatism of ite management, and the man- 
agement of THE HANOVER is an absolute as 
surence of the security of ite policy 


R. EMORY WARFIELD - President 
JOSEPH McCORD ~- Vice-Pres. & Sec'y 
WILLIAM MORRISON - Asst. Sec'y 


JAMES W. HOWIE - e 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 


Gen. Agent 











THE OLDEST FIRE INSURANCE COMPANY CHARTERED BY THE 
STATE OF NEW JERSEY (Chartered 1811) 


NEWARK FIRE 


INSURANCE CO. 


NEWARK, N. J. 
STATEMENT JANUARY 1, 1914 


Responsible Agents wanted in Cities and Towns where Company is not 
now represented 












$2,009,888.00 
500,000.00 
$1,107,131.00 












THE YORKSHIR 


FRANK & DuBOIS, U. 
0. FE. 

New York Life Insurance & Trust 
PACIFIC COAST DEPARTMENT, 
NORTH & SOUTH CAROLINA DEPART 


8. Managers 





Insurance Company, Ltd, 


tablished 
The “YORKSHIRE” is the fev and Strongest of the English Fire Companies not here 
tofore represented in the United $ 
ERNEST B. BOYD, Underwriting Manager 
L ANE, Assistant Manager, 80 Maiden Lane, New York 
Co., U. 8. Trustee, 52 Wall Street 

McClure Kelly, Manager, San Francisco, Cal 
MENT, Harry RK. Bush, 

SOUTH FASTERN DEPARTMENT, Dargan & Hopkins, Managers, Atlanta, Ga 
Louisiana & Mississipi Department, JAS. B. ROSS, Manager, New Oricans, La. 








OF YORK, ENGLAND 
1824 


tates 






Manager, Greensboro, N.C 
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GET WEATHER REPORTS. 
Hartford Fire inewrence Company Ad- 
vises Agents to Study the Winds 
and Tell Why. 





The Hartford Fire Insurance Com- 
pany asks the question: “How many 
fire insurance agents are studying the 
weather maps of the country in an en- 
deavor to learn something about the 
winds?” 

At first thought it might seem that 
if underwriters learned something of 
the ways of fire and methods of con- 
struction they would have their hands 
full, without bothering about the winds 
of heaven, but there is something more 
to the effect of the prevailing winds 
and the big storms than one would 
imagine at first thought. The Company 
concludes its talk to agents on weather 
conditions by saying: 

“To revert to the first proposition 
presented, here is an interesting sub- 
ject for local agents’ study. In the 
stories of great fires and conflagrations 
the shifting of the wind has often meant 
either the salvation or the doom of 
cities. It was the changing of the wind 
on the third day of the San Francisco 
fire (where the Hartford’s losses totaled 
ten million dollars) that saved that 
city from absolute and total destruc- 
tion. The testimony of the weather 
observer was material evidence in 
some of the great lawsuits arising from 
that fire. 

“If you are not receiving the reports 
of your State weather bureau, you can 
obtain interesting publications by a 
request to the proper office.” 


BLOW TO RECI PROCALS. 








Insurance -Superintendent Revelle Or- 
ders Inter-Insurers to Stop Writ- 
ing in Missouri. 





The Supreme Court of Missouri, hav- 
ing declared the interinsurance law un- 
constitutional, Superintendent Revelle 
immediately revoked the licenses of the 
companies of that kind doing business 
in the State. They were notified that 
they would have to cease doing business 
at once as reciprocal companies, or 
stand prosecution. 

There are twenty-nine of these com- 
panies in the State, with insurance risks 
totaling several millions of dollars. Last 
year the reciprocals did $30,586,624 
worth of business in ‘Missouri, on which 
they collected premiums aggregating 
$217,126. 

The ruling of the court that the in- 
terinsurance law of 1911 is invalid gives 
the reciprocal companies but one alter- 
native—to comply with the general fire- 
insurance laws of the State or leave 
Missouri. 

Following is a list of the companies 
operating under a license of the law de- 
clared: unconstitutional: 

American Exchange Underwriters, 
New York City; Automobile Indemnity 
Exchange, Kansas City; Bankers Inter- 
Insurance Alliance of America, Kansas 
City; Coal Operators’ Exchange, Kan- 
sas City; Conductors’ Indemnity Ex- 
change, Kansas City; Individual Under- 
writers, New York City; Casualty Re- 
ciprocal Exchange, Kansas City; Em- 
ployers’ Indemnity Exchange, Kansas 
City; Lumbermen’s Indemnity Ex- 
change, Kansas City; Lumbermen’s 
Exchange, Kansas City; Manufacturiny 
Woodworkers’ Underwriters, Chicago; 
Manufacturing Lumbermen’s Under- 
writers, Kansas City; Manufacturers 
and Merchants’ Requitable Exchange, 
St. Louis; National Inter-Insurance 
Bureau, Kansas City; North American 
Inter-Insurers, New York; Reciprocal 
Annex, Kansas city; Reciprocal Under- 
writers, Kansas city; Stallion and Jack 
Owners’ Inter-Insurance Alliance of 
America, Kansas City; Merchants’ Un- 
derwriters, Kansas City; Utility In- 
demnity Exchange, St. Louis; Under- 
writers’ Exchange, Chicago; Whole- 


ale Grocers’ Reciprocal Indemnity Ex- 
change, St. Louis; Western Reciprocal 
Underwriters, Oklahoma City; Warner 


Inter-Insurance Bureau, Chicago; West- 
ern Indemnity Exchange, Columbia, 
Missouri. 





EXHIBIT RELC EXTINGUISHER. 
Rochester Chamber of Commerce Rep- 
resentatives Pleased With New Sta- 
tionary Chemical Apparatus. 





A committee of the Chamber of 
Commerce of Rochester, N. Y., an 
organization that has been conspicuous 
for its work and study in fire preven- 
tion and fire protection, was in New 
York last week and witnessed a dem- 
onstration of the Rele Stationary 
Chemical Extinguisher. The commit- 
tee were highly pleased with the equip- 
ment and asked that the Relc Extin- 
guisher Corp. give Rochester  prop- 
erty owners the opportunity of avail- 
ing themselves of this protection. The 
great demand for the new apparatus 
which uses chemical instead of water, 
is indicated by the contracts that are 
being sent in from all sections of the 
country. Some firms who have recently 
ordered the equipment are: 

Watkins-Cottrell Company, Rich- 
mond, Va.; Chas. Haase & Sons, Rich- 
mond, Va.; Pine Forest Inn (2 equip- 
ments), Summerville, S. C.; Parker 
Manufacturing Company, Suffolk, Va.; 
Foreman & Blades Lumber Company, 
Elizabeth City, N. C.; Broaddus & Ives 
Lumber Company, New Bern, N. C.; 
Pine Lumber Company, New Bern, N. 
C.; New Bern Cotton Oil & Fertilizer 
Mills, New Bern, N. C.; Charleston- 
Isle of Palms Traction Company 
Charleston, S. C.; Isle of Palms Hotel, 
Charleston, S. C.; Wortendyke Manu- 
facturing Company, Richmond, Va.; 
Kanona Company, Inc., Money Point, 
Va.; Bon Air Hotel, Augusta, Ga.; 
Battery Park Hotel, Asheville, N. C.; 
J. B. Mosby & Company, Richmond, 
Va.; Southern Stock Yards Corpora- 
tion, Richmond, Va.; Aragon Coffee 
Company, Richmond, Va.; Geo. R. New- 
man & Company, Richmond, Va.; Kauf- 
mann & Company, Richmond, Va.; Ran- 
dolph Paper Box Company, Richmond, 
Va.; Atlantic Phosphate & Oil Corpora- 
tion, for their plants at Promised 
Land, L. I., Tiverton, R. I. and Round 
Pond, Me.; Patrick Ryan, Brewster, N. 
Y., stock and dairy barns; Carolina 
Coast Products Refinery Company 
Wilmington, N. C.; Empire Hotel and 
Empire block, Salisbury, N. C. 





SETTLE WELLESLEY LOSS. 

The final adjustment of the loss on 
the Administration building at Welles- 
ley College has been made by the ad- 
justment committee on the following 
basis: Building, sound value, $598,136; 
Icss, $537,230; insurance, $470,000; con- 
tents, sound value, $138,280; loss, $123 
538; insurance, $123,538. 





SET ASIDE LARGE VERDICT. 

A verdict for $23,000 recently _ re- 
covered by the Oakdale Baking Com- 
pany, Philadelphia, in a suit against 
the Philadelphia and Reading Railway 
Company, as damages for loss of its 
plant, alleged to have been set on fire 
by sparks from the defendant’s loco- 
motives, was set aside by Justice 
Brown in the Supreme Court. The fire 
occurred between 2:30 and 3:15 o’clock 
on the afternoon of September 5, 1909. 
There was no testimony that any of the 
engines passing the plant at this time 
emitted sparks or burning coal or that 
they were without spark arrestors. 





DEATH OF CONRAD WITKOWSKY. 

Death claimed Conrad Witkowsky of 
Chicago on Thursday last. He was one 
of the veteran fire underwriters of the 
West, having entered the business at 
Chicago in 1866. For forty years he 
was associate Western manager of the 
Hamburg-Bremen Fire, retiring from 
active service early in 1913 because of 
severe illness. 


J.J. P. Rodgers has been elected secre- 
tary of the Insurance Company of the 
State of Pennsylvania. 


A RATE DISCRIMINATION, 








“Bunching” Different Risks Having Dif- 
ferent Rates Under One Policy at 
Average Premium. 





The New York Insurance Department, 
which is constantly confronted with 
schemes hatched in the interests of 
persons with large properties to insure 
who want to get the advantage of bet- 
ter rates than their fellows, has issued 
a statement, saying that this is dis- 
crimination and is prohibited by law, 
but the schemes put forward sometimes 
cloak the act of discrimination and 
makes its discovery difficult. The 
statement continues: 

“One of the plans resorted to with 
the sanction and approval of insurance 
agents has been the bunching of risks 
in different localities having different 


rates under one policy issued pre-! 


sumably at an average premium rate. 
If the value of the property in each 
locality ‘were correctly stated, the 
practice would be unobjectionable but 
the scheme of those who would beat 
the law has been to make an under- 
valuation of the property which con- 


stitutes the poorer risk and an over- 
i 


valuation of the property which is good 
and where the tariff rate is low. In 
this way the average premium to be 
paid is far below what it should be 
if each piece of property were insured 
at its proper value and the rate charged 
which has been fixed for that location. 


“Agents have gone so far as to ask 
the department to make a ruling that 
‘no company or group of companies 
who issue contracts of insurance in 
more than one location in the State at 
a rate less than the average published 
rates in all locations shall be guilty of 
discrimination.” The department re- 
fused giving any such ruling and held 
instead that any case which develops 
dishonest charactertistics of this kind 
will be promptly corrected, and those 
responsible for their making will be 
called to account.” 





JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 











NATIONAL FIRE 


JAMES NICHOLS, President 


F. D. LAYTON 


OF HARTFORD, CONN. 


STATEMENT, JANUARY Ist, 1913 
LIABILITIES 
Ge BN sic invade ccnnsesss 
Reserve for Re-Insurance....... 
Reserve for Outstanding Losses 
Special Reserve for Contingent Liabilities ....... 
All Other Liabilities. ........... 
Ne i iaiaecitioua Neder d-csateniiool 
re 
H. A. SMITH, Vice-President 
Agsieta nt Secretaries 
S. T. MAXWELL 





sees oDeRecdanese $14,982.672.91 


SURPLUS TO POLICYHOLDERS $5,897,204.74 


INSURANCE CO. 


586,296.03 
300,000.00 
336,245.44 
3,897,204.74 


G. H. TRYON, Secretary 


Cc. 8S. LANGDON 








CHAS. H. POST, U. S. Mgr. 


Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 











JOHN G. EWING 
President 





C.J. HIGGINS PATRICK NOUD 
Vice-Pres. 


THE COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


Authorized Capital - - $1,000, 000.00 
Cash Capital paid in - - - 902,650.00 
Surplus to Policyholders - - 1,174,537.73 


EDWARD BLIVEN, Managing Underwriters 
RELIABLE AGENTS WANTED 
New York, New Jersey, Pennsylvania, Michigan, Ohio, Illinois, 
Indians, Wi 
H. H. RIMINGTON, Special Agent, Room 303, 119 So. 4th Street - 


M. W. WELSH 


2nd Vice-Pres. Sec. & Treas. 


lowa, Wi 





Philadelphia, Pa. 








FIRE ASSOCIATION 


Organized 1817 Incorporated 1820 


Office: Company’s Building, 407-409 Walnut St. 


Cash Capital $750,000 Assets $9,091,141 i 
E. C. IRWIN, ie Go EB: 5 Vice-President 
¢RRIGU ec. and T 
R. ELL Asst. Rec. and Frens. 1R17 


OF 
PHILADELPHIA F 





Charter Perpetual 











LOGUE BROTHERS & CoO. 
3C7 FOURTH AVE., PITTSBURGH, PA. 


General Agents for Pennsylvania 
REPRESENTING THE 


MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE C 

VIRGINIA FIRE & MARINE INSURANCE CO. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO FARMERS INSURANCE CO. 
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TRANSACTS 
Personal Accident, Health and Disability; 
Plate Glass; Automobile; including Property 
Damage & Collision; Elevator, Teams, 
Employers’ Liability, Wworkmen’s Compensa- 
tion, Public and General Liability Insurance. 
Fidelity and Surety Bonds, 


Head Office for the United States 
57-59 WILLIAM ST.,NEW YORK 


Western Department: Pacific Department: 
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PAYS $100,000 BOND. 





U. S. F. & G. Lets Court Tell How 
Money Shall be Distributed in 


Siegel Case. 





The United States Fidelity and Guar- 
atity Company has turned over to the 
New York City Chamberlain $100,900, 
the amount of a bond furnished by 
Henry Siegel & Co., bankers, who are 
involved in the failure of the Siegel 
stores in this city. The Company is- 
sued a statement saying: 

“The court will now have to deter- 
mine by whom this money so paid into 
court is to be distributed. It is but fair 
to the United States Fidelity and Guar- 
anty Company to state that the Company 
was ready to pay this bond early in 
January of this year, and has ever since 
been ready to pay its bond as soon as 
it was determined to whom the amount 
of the bond properly could be paid. The 
bringing of the two suits enabled the 
surety company to pay the money into 
court, which it did.” 





LARGE SURETY BONDS. 


Speculation is active in surety under- 
writing circles as to the placement of 
the $750,000 bond required of the Penn- 
sylvania Steel Company, of Phila- 
delphia, whose bid of $1,700,000 for the 
construction of a bridge across the 
Mississippi at Memphis, secured for it 
the contract from the Arkansas and 
Memphis Railway, Bridge and Terminal 
Company. The rate for the bond, ac- 
cording to the manual, will be one-half 
of one per cent., upon the amount of 
the contract. 

Within the past few days a bond of 
$500,000 was furnished by Fred T. Lay 
& Company of Springfield, Mass., suc- 
cessful bidders for the erection of the 
Nepaugh dam at Hartford, Conn. 





BONDED BY CAS. CO. OF AMERICA. 


Among other large surety bonds re- 
cently furnished by the Casualty Com- 
pany of America, were those of $176,- 
000 to the E. W. Bliss Company of 
Brooklyn, suecessful contractors for 
supplying the Federal Government with 
$1,700,000 worth of projectiles, and to 
the Walter Cramp & Sons, Ship and 
Engine Building Company, of Phila- 


delphia, who have undertaken to build 
a steamer for the 
Railway Company. 
for $556,000. 


Florida East Coast 
The latter bond is 




















Surety News 
EXTENSION OF COVERAGE 


A LIBERAL LIABILITY FEATURE. 











Form of Rider Used by London & Lan- 
cashire Guarantee & Accident 
Company on its Policies. 





In these pages last week we an- 
nounced the issuance by the London 
& Lancashire Guarantee & Accident 
Company, of an endorsement upon its 
automobile liability policies, providing 
without extra charge for the extension 
of the coverage to the immediate 
family of the assured. 

We now present a copy of the rider, 
which reads: 


“Notwithstanding anything contained 
herein to the contrary, it is understood 
and agreed that this policy will cover 
as principal assureds the parties men- 
tioned herein, the same as if such par- 
ties were mentioned specifically in item 
I of the Schedule of Warranties. 


Name. Relationship. 


SveseCeo. .} .}.  . th aee0 wien a 66's 


“The consideration for this endorse- 
ment is a warranty by the assured 
that the aforementioned parties bear 
the relationship of wife, husband, or 
such unmarried sons or daughters over 
the age of seventeen years and under 
the age of twenty-one years, residing 
with and dependant upon the principal 
assured hereunder for support. 

“It is a further consideration for this 
endorsement that the assured warrants 
that this policy shall not be construed 
to cover any person, even though the 
name of such person be mentioned here- 
in, who does not bear the relationship 
to the assured as hereinbefore provided. 

“Nothing herein contained shall 
vary, alter or extend any condition or 
provision of the within policy except 
as hereinbefore stated.” 

Reason for the Rider. 


The granting of the rider, followed 
the recent decision by the New York 
Supreme Court, Appellate Division, in 
the case of Helen H. Tanzer, Respond- 
ent, versus Henry P. Read and Ella L. 
Read, Appellants, on appeal from judg- 
ment entered on verdict and from 
order denying motion for a new trial. 

Wife’s Separate Liability. 

The court’s decision was as here 
given: 

“The action is egainst husband and 
wife for personal injuries. Defendants’ 
negligence and plaintiff’s freedom from 
contributory negligence were questions 
for the jury, the damages were not ex- 
cessive and I see no reason for disturb- 
ing the judgment on any of these 
grounds. The important question is as 
to the husband’s liability. The injuries 
were caused by an automobile belong- 
ing to the husband, which has been 
purchased by him for the mutual pleas- 
ure of himself and his family, includ- 
ing his wife. who was privileged to use 
the same. The husband had provided a 
chauffeur for the oneration of the car 
and at the time of the accident this 
chauffeur was in the car, but he had 
shortly before the accident given up 
the wheel to the wife, who alone was 


\/operating the car when the accident 


occurred. The use of the car on the 
occasion in question was purely for the 
wife’s recreation and not on any busi- 
ness of the husband. In Quilty v. 
Battie, 185 N. Y., 201, 207, referring to 
the legal status of husband and wife 
and the effect of the statutes of this 
State, modifying the common law in 
that regard, the Court of Appeals said: 
‘The husband is still the head of the 
family: the master of the house. He is 
entitled to the help and companionship 
of the wife, the control and discipline 
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of his children and the regulation of 
the domestic affairs of the household. 
* * * All such conjugal rights are un- 
impaired.” I know of no law, however, 
which compels a husband to afford to 
his wife either the opportunity or 
means for recreation, but if he does 
so, I do not think that while engaged 
in such recreation she is in any sense 
acting as her husband’s agent, even 
though she utilize his property as a 
means for her pleasure. Section 57 of 
the Domestic Relations Law provides 
that ‘she is liable for her wrongful or 
tortious acts; her husband is not liable 
for such acts unless they were done by 
hig actual coercion or instigation; and 


such coercion or instigation shall not 
be presumed, but must be _ proved.’ 
When a wife commits a tort while 


independently engaged in pursuing her 
own pleasure, I think the husband is 
protected ‘by the statute, and for this 
reason, the motion made in the hus- 
band’s behalf at the conclusion of the 
plaintiff’s case to dismiss the complaint 
as to him, should have been granted. 

“As to Mrs. Read, the judgment and 
order should be affirmed; as to the de 
fendant Henry P. Read, the judgment 
is reversed and the complaint dismissed. 
The appeal is joint and the same at- 
torney appears for both appellants, no 
costs of this appeal should be allowed.” 

Opposes Former Decisions. 

The decision above reprinted is di- 
rectly contrary to that rendered by 
courts of other States upon parallel 
cases. The most notable action prior 
to the New York suit, was that of 
Morris versus Stow, heard before the 
Kentucky Supreme Court nearly four 
years ago. The latter court, which in 
its decision quoted from a series of 
rulings dating back to the Colonial 
period, held most positively that a man 
was liable for the actions of his wife, 
and should be held therefor. 


APPROVE CAPITAL INCREASE. 





Stockholders of Massachusetts Bonding 
Endorse Recommendation of 
Directors. 

As was confidently predicted would 
be the case, stockholders of the Massa- 
chusetts Bonding and Insurance Com- 
pany of Boston on Thursday last, unan- 
imously and enthusiastically endorsed 
the recommendation of the directors 
that the capital of the Company be in- 
creased from $1,000,000 to $2,000,000. 
The new issue, which has been under- 
written by a powerful banking syndi- 
cate headed by Kidder, Peabody & 
Company, will be paid for at $150 per 

share. 


TRAVELERS CONVENTION TALKS 


INTERESTING ADDRESSES MADE. 





Louis F. Butler Discusses Accident 
Insurance—Waiter G. Cowles on 
Liability and Comrensation. 





Accident and liability men from many 
States in the Union have returned from 
the great convention of Travelers’ rep 
resentatives in Hartford last week. Lia 
bility and accident men held separa‘s 
group meetings during the week On 
Friday the liability men were addressed 
by Manager of Claim Division T. U 
Lyman, and Chief Engineer George Gil 
mour. Mr. Lyman spoke on “Claim 
Settlements Under Compensation Laws” 


and Mr. Gilmour on “Inspection Work 
and Its Relation to Accident Preven- 
tion.” These topics were also covered 


by speakers: 

“Salesmanship and Sales Arguments,” 
“How to Create Prospects for Accident 
Business,” “Canvassing Present Policy- 
holders for New Business,” “System-— 
as Applied to the Work of the Agent,” 
“Advertising,” “Agents Records.” 

Mr. Butler’s Talk. 

Three of the addresses made by 
officers of the Company that particular- 
ly interested the casualty men were by 
Vice-President Louis F. Butler, Vice- 
President Walter G. Cowles and Vice- 
President Bertrand A. Page. In discuss- 
ing accident insurance Mr. Butler said 

“Accident insurance—the foundation 
cn which this Company was built—with 
its complement, health insurance, has 
more problems yet to solve than life 
insurance The contract has been 
broadened to such an extent that I sup 
pose everyone is agreed that competi 
tion in benefits rather than rates has 
overdone the matter, and the next ste» 
is to readjust in order to have a liberal, 
better balanced and more sensible con 


tract. This contract also must fit the 
necessities and requirements of the in 
surer—which means that certain im- 
provements should stay. 

“The popular point of view as re- 
gards travel requires a _ reasonable 


doubling clause to satisfy it. 

“The accumulation clause greatly 
benefits the insurer; but it is worth 
what it costs, as it gives a degree of 
permanency to an annual contract 
which is helpful both to the agent and 
the Company. The misuse of the ac- 
cumulations has probably done more 
harm than any other one thing which 
competition has brought upon us. This 
piling benefit on benefit, whereby the 
margin for profit has been absorbed, is 
liable to lead to a closer adjustment 
of claims and renders the companies un- 
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able to meet new accident hazards such 
as the automobile accident. 

“We believe insurers prefer reason- 
able insurance for all accidents rather 
than partial for some and overinsur- 
ance for others, and therefore we be- 
lieve that before the automobile prob- 
lem is considered, other parts of the 
contract need attention. 

“The Travelers has always’ been 
charged with conservatism in the mat- 
ter of new benefits—behind the times 
it is usually called. Now that the limit 
has been reached and is indeed in some 
respects exceeded, it behooves us to 
maintain our reputation acquired while 
adding to, when the time comes for 
taking away; which means that great 
care must be exercised to retain what 
is good while parting with the bad.” 

Mr. Cowles’ Views of Compensation. 

Mr. Cowles discussed liability insur- 
ance and workmen’s compensation. In 
concluding his remarks about compen- 
sation he said: 

“Two or three years ago, after a great 
deal of public discussion and after 
‘many reformers and would-be reformers 
had gathered together and concluded 
this was all wrong and behind it there 
was something for them, then came the 
agitation which has swept over this 
land respecting workmen’s compensa- 
ticn with the result that to-day there 
are twenty-two or twenty-three States 
now operating under compensation and 
two more I believe are to come this 
summer, making perhaps twenty-four or 
twenty-five out of our forty-eight States 
now cperating under what is knows as 
workmen's compensation. When we 
had gone through the teething period 
of childhood, when we passed our sec- 
ond summer and thought we were on 
a road that would be a bit smoother, 
reaching a time when the executive 
cfficers of the Company might sit down 
and watch the wheels go around, all 
of a sudden there was a change which 
came over the entire scene. All the 
refined theories that we spent years in 
building up to show why a given claim- 
ant should not be paid a claim have 
been swept away and we are face to 
face with a ecndition in which all those 
elements are out of it. We are face 
to face with a condition where an in- 
jured man is compensated irrespective 
of the cause of the injury so long as 
his injury is due to his occupation, and 
that is what is known as the compen- 
sation law. We may say that we have 
come inte a period of revolution. It 
is more than evolution, It is distinctly 
an upturning of all the principles with 
which we have been concerned. 

“The public is taking a great interest 
in the transaction of this business 
which we are attempting to do. Every 
act of ours is scrutinized freely and 
fully and completely by the public and 
the details of these transactions known. 
That theory is based largely upon mis- 
apprehension due to the conditions 
which I have undertaken relate to 
you.” 


to 





MEETING NEW CONDITIONS. 





Travelers Re-arranges its Staff at this 
City to Handle Compensation 
Business. 

To meet the heavy strain put upon 
its force in this city by virtue of 
changing conditions in liability insur- 
ance, the Travelers Insurance Company 
has appointed Howard L. Herrington, 
manager of its local liability and work- 
men’s compensation department. .Asso- 
ciated with Mr. Herrington will be Har- 
ris B. Johnson as advisory manager 
both working under the general direc- 
tion of James G. Batterson, resident 

director. 

As assistant managers, Mr. Herring- 
ton will have the aid of David Meikle- 
john, Floyd N. Dull and William Suter- 
hall, all men of exceptional experience 
in their particular line. 





A. K. Boughner, formerly with 
O’Gorman, Kirkpatrick & Young, New- 
ark, is now with Stoutenburgh & Stout- 
enburgh, Inc., acting as assistant man- 
ager. 
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General Accident’s Weekly Department | 
Making Record to Celebrate Forty- 
fifth Anniversary of Birth of 
Manager. 


| 


The Weekly Department of the Gen-| 
eral Accident is on the war-path, they | 
are gunning for their chief, and if the| 
present rate of production keeps up| 
until the tenth instant it will be nec- 
essary to secure the aid of a steam 
shovel to dig Thomas W. Leonard out | 
of the avalanche of applications which | 
will have descended upon him. | 

Morris Green, Superintendent of the| 
Brooklyn District, who is known among 
his associates as T. W. L’s. Body-guard. | 
started things, when on the first of} 
April he sent a letter to each of his| 
fellow superintendents calling for vol- | 
unteers to honor Mr. Leonard on the | 
occasion of the forty-fifth anniversary | 
of his ‘birth by turning in the largest | 
number of bona-fide applications in the.| 
week begining April 6th, in the history 
of the Company. Supplementing his 
letter Superintendent Green has visited 
several of the districts personally and 
reports that the department will attain | 
a new production record. 





AGENTS’ EXPIRATIONS. 

At the recent meeting of the New| 
York State Casualty & Surety Agents’ 
association in Syracuse, N. Y., the fol- 
lowing resolution was adopted: } 
Resolved, that the New Yerk State | 
Casvalty & Surety Agents’ Association | 
stands for the legal and moral right of | 
the agent operating upon a commission 
basis to retain his list of expirations, 


to be free to solicit the business at 
expiration on equal terms with other 


agents and companies and to transfer 
the business which he controls, by sale, 
to another if desired. When a com- 
pany retires from an agency for any 


cause, the expirations in the agency 
which it leaves should be left undis- 
turbed. 


The agent is under obligations to | 
keep the business on the books of the 
company which he represents, so long 
as the agency relation shall continue. 
When a company reinsures, this agent 
of the reinsuring company should not 
solicit the expiration. 





DEFEND LABOR COMMISSIONER. 


Complaint that politics have crept 
into the investigation of the method of 
conducting the State Department of 
Labor have been filed with Governor 
Fielder of New Jersey. A number of 
labor organizations and other bodies 
have flocked to the defense of Lewis T. 
Bryant, State Commissioner of Labor, 
who is under attack. 





METROPOLITAN MANAGERS. 
The Standard Accident Insurance 
Company of Detroit, has appointed 
Sohmer and Harris of ‘New York city, 
metropolitan managers of its industrial 
department. The firm has opened com- 
fortable offices at 1133 Broadway. 


BONDED BY NATIONAL SURETY. 

The surety bond of $25,000 required 
of Frank Hasbrouck, recently appointed 
insurance superintendent of New York, 
was supplied by the National Surety 
Company of this city. 


ASK JOHN JOHNSON’S ADVICE, 

Liability bills, prepared by the Penn- 
sylvania Manufacturers’ Association and 
the Industrial Accident’s Commission 
of Pennsylvania manufacturers in Phila- 
delphia this week. John G. Johnson, 
famous corporation lawyer, has been 
asked to advise the manufacturers re- 
garding the constitutionality of the bills. 


| The Rmployers’ Liability 
- Assurance Corporation, Limited 


The original and leading Liability 

Insurance Company in the World 

| LIABILITY, STEAM BOILER, ACCIDENT. 
HEALTH, FIDELITY 

AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manage: 


Employers’ Liability Buiiding, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 















Best monthly contract on the 


clean record. 
New Jersey. 


Equitable Accident Company. 


support by the Company that works with you. 
District Managers and local agents wanted in 


WM. H. JONES, General Manage" 
161 DEVONSHIRE ST., Boston, Mass. 


Most loyal Home Office 


‘Twenty-one years’ 


market. 











Prudential Sasualty Su. 


HOME OFFICE 
INDIANAPOL.S 








Strictly a Casualty Company 








LINES WRITTEN 
AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 


EMPLOYERS LIABILITY - - PUBLIC - - TEAMS - - - ELEVATOR 
WORKMEN'S COLLECTIVE - - - - WORKMEN’S COMPENSATION 
GES ERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 
AND INDUSTRIAL ACCIDENT AND HEALTH - - - - BURGLARY 


PLATE GLASS 








Capital 


The Fidelity and Casualty Company of New York 
92 Liberty Street, New York, N. Y. 
Annual Statement, December 31, 1913 


Surplus over all Liabilities 
Losses paid to December 31, 1913 


THIS COMPANY ISSUES CONTRACTS AS FOLLOWS: 
Fidelity Bonds; Surety Bonds; Accident, Health and Disability Insurance; Burglary, Larceny, 


and Theft Insurance; Plate Glass ance; Liability Insurance —Employers’, Public, Teams : 
(Personal Injury and Property Damage), Automobile (Personal Injury, Property Damage and 4 
Collision), Physicians’, Drapes. Owners’ and Landlords’, Elevator, Workmen’s Compensation — i 
Steam-Boiler Insurance; Fly-Wheel Insurance. 


$11,063,356.70 
8,055, 163.65 
1,000,000.00 
2,008, 193.05 
44,841,703.50 
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At the great round- 

A Born Agent up of Travelers’ rep- 
Who Discovered resentatives in Hart- 
Himself ford last week there 
was one writer who 

attracted particular attention. When 
the addition to the Travelers’ building 
was being built he had charge of a 
number of workmen. He saw several 
of them meet with accidents, which 
made a very deep impression on his 
mind. Thinking of accidents to build- 
ing workers led to a general mental 
survey of the uncertainties of life and 
the unexpected injuries which are sus- 
tained in the pursuit of business and 
of pleasure. The next step was to think 
of insurance. Thus, the construction 


.foreman became a natural insurance 


agent by a process of evolution. He 
applied successfully to the agency su- 
perintendent for a position, and became 
a producer before the first day in his 
new position had ended. Such a man 
cannot help but win success. 

*> * s 


“Know Your Policies” is the 


Know text of a statement made to 
Your agents by the American Cas- 
Policies ualty Company, which says: 


“No matter what the line 
of business, a salesman never consiJlers 
himself a first-class representative of 
his house and worthy of the confidence 
of his employers and the trust reposed 
in him, unless he thoroughly under- 
stands every detail of the goods he is 
handling. 

“Many insurance men fall down in 
the keen competition for business be- 
eause they have only a_ superficial 
knowledge of the policies they are sell- 
ing, and some bright chap, with an in- 
ferior policy, but a thorough under- 
standing of every point in it, comes 
along and captures their prospects. 

“Every agent who has had any ex- 
perience at all has run across cases 
where a prospect has told him that Mr. 
Somebody had one of that kind of poli- 
cies and he got hurt so-and-so or was 
sick with such-and-such a complaint and 
the company would not pay him any- 
thing or it would not pay him what he 
was entitled to. Probably it did pay 
him what he was entitled to, but he 
does not think so, and he has expressed 
his opinion to his friends and acquaint- 
ances.” 

s ¢ o 
Prodigal waste of some 

Careless agents in handling a com- 

Ordering pany’s supplies is the 

of Supplies text of a statement made 

by the Federal Casualty 
Company of Detroit. 

“Many agents are too extravagant in 
their use of supplies furnished by the 
company,” it says through the “Federal 
Record.” “For example, it is not un- 
usual for a man writing, say, one hun- 
dred ‘apps’ per year to send in a requi- 
sition calling for ‘three hundred appli- 
cations, five hundred circulars, two 
hundred envelopes, all kind, with my 
Name and address imprinted, five hun- 
dred letterheads assorted sizes, same 
imprint, ten each, Regular, Perfection 
and Supreme specimen policies,’ etc. 
Now the company has no desire to fur- 
nish supplies except in such quantities 
as will suffice the actual needs of an 
agent in carrying on company business 
to the best advantage. It is perfectly 
willing to do this generously, but not 
profligately. Even the most cursory in- 
spection will convince that the requisi- 
tion of the hundred ‘app’ per year man 
calls for enough supplies to last him 
twelve months if used judiciously. 
Nothing but inexcusable and senseless 
extravagance! In nine cases out of ten 
the agent has no proper storage facili- 
ties, the supplies become scattered, 
dirt laden or otherwise useless, neces- 
sitating the calling for another ship- 
ment within sixty or ninety days. In 
other words, this type of agent is de- 
manding that the company furnish him 
with four to six times as many supplies 








Special Talks With Local Agents | 





as he needs, and he heedlessly wastes 
the difference without apparent com- 
punction. Now we dislike to appear 
close in these matters but supplies are 
a heavy item of expense, and failure 
to keep close eye on our expense ac- 
count would quickly change the small 
annual profit into a deficit.” 
- 7 


An enterprising agent 

Two Ways of of the Massachusetts 
Approaching Bonding and Insurance 
Lawyers Company recently de- 
termined that he would 

take steps to stimulate his judicial bond 
business and he started to make the 
customary rounds of calls upon lawyers. 
He was well-received, but as he passed 
from one busy office to another he was 
impressed with the fact that however 
good the intentions of the lawyers 
might be in promising to apply to him 
for the next bond needed, nevertheless 
the impression made by his visits was 
likely soon to wear off and the promises 
be forgotten. So before making any 
further calls he returned to his office 
and made up groups of two of each 
form of application which might be 
used, with an envelope addressed to 





himself attached by a clip to each ap- 
plication. He then resumed his round 
of calls and left a set of the applica- 
tions at each office. 

Nothing very novel about this method, 
but it is such little things that count. 
It will pay all of our agents to adopt 
a similar practice——The Co-ordinator. 





NEW AND OLD POLICIES. 





Comparison of Accident Benefits Made 
By B. A. Page, of Travelers’ 
Insurance Company. 





A comparison of the present accident 
policy of the Travelers, with those of 
ten years and twenty years ago is given 
as follows by B. A. Page, vice-president 
of the Company: 

1894.—Death, $1,000; 
two eyes, $1,000; hand or foot, weekly 
indemnity; one eye, twenty-six weeks’ 
indemnity; gas, vapor, poison, nothing; 
accumulation applying to the above 
benefits, none; total disability limit, 
fifty-two weeks; partial disability, none; 
double indemnity applying to all the 
above, none; operation fees, none; sur- 
gical fees, none; hospital] fees, none; 
specific exceptions from liability, dis- 
appearance, injuries, no visible mark, 
poison, gas, vapor, freezing, riot, inten- 
tional injuries, over-exertion, violating 
law, violating rules of a corporation, 
voluntary exposure to unnecessary 
danger, expeditions into the wilds or 
uncivilized countries, entering or leav- 
ing a moving conveyance using steam 
as a motive power; cost per $1,000, the 
same. 

1904.—Death, $1,000; two limbs or two 
eyes, $1,000; hand or foot, $333; one 
eye, $333; gas, vapor, poison, one-half; 
accumulation applying to the above ben- 
efits, 5 per cent. yearly maximum 50 per 
cent.; total disability limit, 200 to 300 
weeks; partial disability, 40 per cent.; 
double indemnity applying to all the 
above, railroad cars, burning buildings, 
steam vessels, elevators; operation 
fees, yes, surgical fees, none; hospital 
fees, none; specific exceptions from lia- 
bility, none; cost per $1,000, the same. 

1914—Death, $1,000; two limbs or two 
eyes, $1,000; hand or foot, $500; one 
eye, $500; gas, vapor, poison, full; ac- 
cumulation applying to the above ben- 
efits, 10 per cent. yearly, maximum 50 
per cent.; total disability limit, no limit; 
partial disability, 50 per cent.; double 
indemnity applying to all the above, 
common carriers, burning buildings, 
elevators, stroke of lightning, boiler ex- 
plosions, tornadoes, collapse of walls; 
operation fees, yes; surgical fees, yes; 
hospital fees, yes; specific exceptions 


from liability, none; cost per $1,000, the 
same. 


two limbs or: 








A STRONGCASUALTY COMPANY 


ACCIDENT PLATE GLASS 
AUTOMOBILE 





BURGLARY 
Agents Wanted in Undeveloped Territory 
Apply PETER EPES, Agency Manager, Home Office 


Georgia Life Insurance Company 
MACON, GEORGIA 


W.E. SMALL... 


+ « President 


Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance: 


HEALTH LIABILITY 
ELEVATOR TEAMS 
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NEW ENGLAND 
CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 





MAKING PROGRESS. 


Representatives of the leading com- | 


mercial accident insurance writing com- 
panies in the East, met at the offices 
of the Fidelity & Casualty Company in 
this city on Tuesday, and again con- 
sidered the preparation of a standard 
accident contract. 

A further gathering will be held at 


the same place the forepart of next 
week, when it is hoped the views gen- 
erally expressed on Tuesday will as- 
sume concrete form, and a _ skeleton 
form of the proposed policy prepared. 


| 
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Attorney - at-Law 


' EXPERT LEGAL COUNSEL ON 


INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 
INSURANCE 
a Specialty 
~-t References on Applicativn ~-:- 
Sulte 720-29 So. LaSalle St. ,Chiea 


(FELEPHONES: Randolph 6816 an ey 
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GENERAL ACCIDEN’ T 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 
Premiums Written in 1913 - $3,997,131.58 
The Very Best Policies at Reasonable Prices, With’ Large Assets Behind Them 
ACCIDENT—HEALTH—LIABILITY 


Automobile—Elevator— —Tearas—Burglary— rene ~ 
Indemnity—Etc., Etc. 33 


G. NORIE-MILLER, United States ence 








Home Office, 


AND HEAL 


DANIEL D. WHITNEY, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


Lats GLASS 
P BOCRAY AOCIDENT 


POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec, 
RELIABLE AND ENERGETIC AGENTS WANTED 


President 
ALONZO G. BROOKS, Ass’t Sec. 








HEAD OFFICE 


CHICAGO 
F. W. LAWSON 
General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 








Established 1869. 


THE SIGN OF GOOD CASUALTY INSURANCE 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Managers 
New England 





London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 











THE EASTERN UNDERWRITER 














ee ee 





oeneiieaneiial a 





ORGANIZED 1868 





Forty-Sixth Annual Statement 
OF THE 


National Life Insurance Company 


of the United States of America 


ALBERT M. JOHNSON, President 
Home Office: National Life Building, Chicago 





Financial Condition January Ist, 1914 











Assets Liabilities 


Bonds and Stocks (Market Value, Dec. 31, Net Policy R ‘ 
1913) $5,255,619.06 oe ee $10,196,764.93 
3,157,041.80 Trust Fund Reserve 53,079.21 


licyhold 2,031,572.46 cpidisel 

Loans to Policyholders f , iy 

(Secured by Reserve, $3,966,570.00) Death Losses—Proofs Incomplete 40,836.98 

Cash in Banks on Interest 778,942.87 Accrued Taxes 92,700.39 

Cash in Office and Banks not on Interest... 29,845.78 41,473.14 

Net Deferred Premiums and Premiums in ? 
Transit 301,577.19 71,160.19 

(Reserve charged in Liabilities) Capital Stock 
Real Estate 255,638.09 
Interest Due and Accrued 95,218.56 


Loans on Approved Collateral 60,845.47 
All Other Admitted Assets 2,950.00 Excess Security to Policyholders 1,454,787.12 


First Mortgage Loans 
(Secured by Realty worth $10,196,800.00) 


Surplus Apportioned and Un- 
apportioned 


TOTAL ADMITTED ASSETS $11,969,251.28 TOTAL LIABILITIES $11,969,251.28 


ne 






































Record of 1913 Gains During Five Years 


Insurance Written (Paid-for-Basis)....... .$14,067,183.74 January First, 1909, to January First, 1914 

Increase in Income 450,922.21 Increase in Surplus Funds $ 405,415.90 
Increase in Assets 305,645.36 Increase in Yearly Income 1,227,252.40 
Dividends Paid Policyholders 158,436.75 Increase in Assets 3,104,304.88 


' . 34,911,333.76 
Total Paid Policyhold 2,324,280.99 ” ° 
a ered Total Paid Policyholders since Organization 


Insurance in Force (Paid-for-Basis) 79,261,723.83 and now held fee thele Postecticn 33,533,509.98 
, ’ ° 























Chicago’s Oldest and Strongest Company 




















